UNN 2

Y k4

UUIRA NYHA 1PNAINAZNUIFNDEIVY

Yy A

= a Av A a Y Y a = A 19
NHYHI LUUINA lNEIsHaUITeNNEITe N 1F0 1989 lumsAnE 1IN

[ v 1 99 L] 4
mmauwuﬁzmwﬂ1s“lsmjmg,afﬂ1ﬂﬂﬁzﬂ1uﬁum!1aau"launu"lmmamiﬂuﬂ@mﬂau“lu

Y
m3daaulage InsdnvedoaunsnInulaun

TanangAnssuduslon

A39370 (2539) TdeT11e Tumang@nssuuedus 1na ( Consumer behavior model )

v
a

[ = = d'o Y a v A dy a o 4 =1 A 9 A A
’JWLﬂuﬂﬁﬁﬂ‘HWi‘lQL‘Hﬂ@ﬂﬂﬂﬂﬂﬂmﬂﬂﬁﬁﬂﬁuﬁlﬁ]%’ﬂWaﬁﬂﬂl“’ﬂ Iﬂﬂuﬁgﬂlih@]umﬂﬂﬁﬂmﬂﬁ
Y

Y . Ao q¥a Y 2 Y ) Y= =2 a YA
nIgaAU (Stlmulus) ‘I/]‘I/]ﬂﬁ!ﬂﬂﬂ’ﬂllﬁ@\‘iﬂﬁ mﬂiz@gumummﬂummgaﬂum@mam%

= 9

(Buyer’s black box) HulFouaiiounaesd dadwanniofduis liawnsomanzuld

U

9
<L A 9

Y
anwianiinAaveddorz lasuBnTnandnyuza199veedFe uaIlinmIne AU IR

U k)

dy A v A dy QIdy .
%9 (Buyer’s response) H3on13AAa U 19%0U04 A0 ( Buyer’s purchase decision)

A g 1A A 9 . Y a Y 1 Y o Y
fgmimmmﬂumaagwﬂmeﬂiwgu ( Stimulus) 1ANAANUADIMINOU LA 1%
a I ~ '

INANITADUAUD (Response) WuTweaFendn S-R Theory
' v E4
1. ﬁanszé’u(Stimulus) ?Nﬂi%é}umﬂ%mﬂﬁuﬂmﬂwﬁluiNmEJ( Inside stimulus)

Az @INTZAUIINAIBUBN ( Outside stimulus) 1inMinaInIzAvsaulanaziads

Y A Yy a a v a o A Yy A 1 &
ﬂigﬂl‘lfﬂﬂuﬂﬂLWE]El,‘ﬁNﬂijﬂﬂmﬂﬂ’ﬂﬂ@l@ﬁﬂ1ﬁNﬁ@lﬂm“ﬂ ﬁ\‘iﬂi$@!ﬂﬂﬂ’)1!ﬂulﬁﬂ

U

2 1 Y
yalaldiAamsdedun ( Buying motive) &4019 smagelagedumana uaz1v

YA 9 a a 29 Y 2 Y e Y '
LWQ@Qiﬂiﬂ%@ﬂWuﬂﬁ?ﬂﬂ’lﬂulﬂ ﬁﬂﬂigﬂuﬂWﬂUQﬂuuﬂigﬂﬂﬂﬂﬁﬂ 2 ﬁ’)uﬁ’t’]

a 3 A ! o
1.1 @9n52QUMaMsAa1A ( Marketing  stimulus) (Judanszduiiinns

Y o g yad @ A y 44/ (e o
ﬂa“ﬂﬁ’]iﬂﬁﬂﬂ'J‘UﬂiJLLagﬁﬂﬂﬂﬂiﬁuﬂlulﬂuﬂﬂﬂigﬂuﬂlﬂEJ’JGUfNﬂ‘Uﬁ’Ju

Uszaumamsnain (Marketing mix) 1aun



A' Yy Y a U d 1 Aa o 79 Y
1) @INIZAUMUNAANUN ( Product) 1T 0DNUVUNAAN N 11
A Y Y
ABNUNBNIZAUANINADINTS
Q' Y . (] o a 9 Y o
2) AIIZAUIIA ( Price) U Matmuasimdun iz
A o o a k4
Haanual Inginsagnanthvue
3.) @INITAUAIUMIIANSHOININST MUY (Place) 15U 99
o ] a o o slq'/ = A Y 19 A A 1
Smhenaasua nmduie ldanuazainundus Inadedn
< P D, &
Wumsnszduanudoanisde
4) FINSTAUMUMIAUAINNINAIA ( Promotion) I1FU 11T TN
aiane M3 lFANUNEIINVINITAIUVIY MTAA LA LD
Y v o Jdou Ao o 1 dyd 13
uow Msadnauduiusouanuyanani limaii deduil
a ] Y &
AINTTAUANNADINTHO
a y A ) ST Y v 9 a =
1.2 @IN3AUUY (Other stimulus) 1 UTINTEAUANNADINITHUS InAN
' s 2 A My a Y v Ay
pgneuoNeIAMs Feginaauny 1 la densequivariildun
Q' Y a . [] a 9
1) @InzRuMAsEgn ( Economic) 13U NiATHgna 51014
Y Aa 1 dyda Aa 1 9y
YoIRUT Inaatilaniwadonudeanisvednna
2) @snszqumanalulad ( Technological) 15y 1naTuTad 1y
9 a o A Y 9y Y
AuMarn nou Iuda 1wl asanTzduANuABINT 14
Y a d?
1FUTMIV0IFTUINTNINUY
3)  @INITAUMINHINANAZNISINGI (Law and political) 151
A A ~ A Y a ) = aa A 1
nrIeursoaambaumladuamile alianinanens
A A v &
IMNYT0AANINADINITUDINHO
4) [INIZAUMITAUFIIN (Culture) 191 YUUTITUITONTZNA]
1 =\ Y Yy A a 9
Inelumanianiee aziinanszqulidus Ina naanudesms
‘dy a Y q?/l
Foaua lumaniaiy
\ o A YR KX a 915 Yy KR a 9
NABIAIHIBNNNIANHNAAVDINWD ( Buyer’s black box) ANNIANTINAAVDIN
Y 1
FoulSovidiiounasdin (Black box) Fufwanniedueliaunsonsin1d tdes

v Y= = A v & Y= = A YA W Yo
WEﬂfﬂllﬂHWTﬂQTNEﬁﬂUﬂﬂﬂmﬂQﬂcﬁ@ ﬂ’nll?lﬁﬂuﬂﬂﬂmﬂﬂﬁjcﬁﬂqﬂiﬂﬂﬂ‘ﬁwaﬂ"m

@ 91:&9‘ v A ﬂidy
aﬂ‘]slﬂlg"ll’ﬂxiPJG]S’E'JLL@%ﬂigﬂﬂuﬂﬁﬁﬂﬁuiﬁﬂﬂlﬂﬁl’d“ﬁ@



v
YA

2.1 @nuaEUesRdo (Buyer characteristics) ANBMUZVOIGFoTONFTNAIN

U

faseargfeiliioduiausisy fiiedmdnn dadeduynna uag

adeduanine

2.1.1

2.1.2

2.1.3

2.14

U [y I~ [ [ 4 Q'
oduMuIuUE55) (Culture factors) IJudgydnyaiazaq
A d Y 42} I ~ ] [l = 1 =
Muymdaieiy Taedluneonivanguniilugiunin

I~ v o a o @
Taailudinvua HazAIUALNYANIT TUYDINY B TudIan
i Mo I ausI TN M UAS N Y UL VD ITIAN 1AL

o 1

MAUUAANUUANAVDITIANHHINTIANNIL TUUTTTY
& A o N 4
s muannudesnmsuaznganssuveyanada
o Y o =R =K = [V
Inmsnaiadesamtanennuasuulasveiausisy uay
v Y

hanvazmanlasunlaniullldsmualsunsy
ARG

[y [ I [ { A a
Hodududanu (Social factors) 1Wuiladeninartealuaie

Y

U521 1 uazlionFnanongANIIUNIFO aNHULUDI
[ 9 1 Y a [
deauilsznou ldrenguo1sds aseunss unum uaz
1Y Sldy
ANYULVOINTD

(Y] \l v A Qldy
tJadeaauynna ( Personal factors) M3dadulovoafso

(%

ATUBNTNANNANHULAIUYAAAVOIAUATUAIYITU DY

—_

= I~
213N MIAns1 51918 1Wudu

Y
Jad8madnINen ( Psychological factors) M3HABAGOVDY

a A

Yo v Y Aa A & A 1 d [
uﬂﬂa"lﬂiﬂﬂﬂ‘ﬁWﬁﬁ]"lﬂ{lﬁ]%ﬂﬂ?ﬂﬁ]@nﬂfﬂ ganeIutuilede

'
Y a AAAa

Y
meluddus InailionTnanenganssumsdeuazmsly

gy
£
Y

dui Padeiilsznondie
. . = v A 9 ) ~
1) M399)0 (Motivation) 11803 WEIFINTEAY ( Drive) 0
' Yo =& Y Y a va a
pgmaladngana danszqulnyanalia msgeluna
meludiyana uasiagnnsznunnilademenonsuy
] g [ = Q' 9 d' Y 9
TAUTITY FuNdInunIeanssquminmsaaialy

A A A Y Y a Y
miamammmmwaﬂizauimﬂﬂmmmmms



2) M35D3 ( Perception) W1108D9 NTZUIUMIFIUIAAL
Yo A [ ~ =
yana ldsumsaendss snszidioy uazdnumune
EY A A v A~ A =
Yoy 1NONITATNAMNNANNKNIY HTD N8
9y IS g d’d 1
nszuIUMIANUEls (Mmsilasy) vesyananiae lan
li' o 1
UNRLRGERE
3.) M3s38u3 ( Learning) nineds milasuuilag
a A Yy A a
NWYANTTU 130 AN TULIDIIVOINGANTTY
A ~ ¥ A 4 4
UszaumIalNndIuL M3EeUIV0ANANATUILID
Yo 2 Y . a
yana AT UaINTZAU ( Stimulus) HALILNANT
&£ A A A ]
APV ( Response) BINADNYHY AINTEAY -3
ADUAUD
A A . = a A = A
4) ANWTEED ( Beliefs) 1N18DINNWAANYAAATADD
4 e Aot 44 ’
neInuasladartg saluraninnilseaunisal
=
oAn
% a g = a =
5) NAUAA (Attitude) HU1899 MIUssiuaNunane 1
A 1 Yy Y 4
30 linelvvesyana aAnuianduersuaiuas

v
a vad

9 = 1 a A A a &
LLH’JI’HMﬂﬁﬂQ‘UWﬂMWﬁﬂﬂﬂ??hﬂﬂ‘l’iiﬂﬁﬁiﬂﬁﬂﬂu\i

v
=)

22 nszuIuMsiaauloseveswe (Buyer decision process) 1/52n01UA1e
> o S o ¥ D, v v
duaouasiine misuianudeans @y msdumdoya s

Y Y
Ysziiuwamadon midaaulade LazngAnssumenaInsse

Y

91& = v Aa 9 a A YA
3. MIABUAHIIVBINYD (Buyer’s response) Wﬁﬁ)ﬂ?i@]@ﬁuﬂlfﬂm@\?Q‘Uiiﬂﬂ’ﬁiﬂﬁjcﬁﬁ]

P

. 9 A a v A < 1 o A
(Buyer’s purchase decisions) @uﬂmfazmmmﬂau%iuﬂizmumm@Nu NI1ILADN
a o 4 ) A a 9 o = 9
NaANAMN (Product choice) N3ADNATIAUAT (Brand choice) N11ADNHVIY (Dealer
Y 4
choice) M31@0NIA1UMNIH0 ( Purchase timing) N51A0NYTNIAINTHO ( Purchase

amount)



= a Y Aa
NQUYNGANIINFUI A
Aaa Y a Y a 1 =2 a d‘ﬂ/ a
ATITIU (2541)11(7?131%14%18611’0\1 Wf]ﬁﬂ'iﬁlllﬁﬂiiﬂﬂ N W?JTEJENW”EWIﬂiﬁJVIEjUiIﬂﬂ
E4 1
ﬁmﬁﬁ'um N13INA ﬂﬁ“ﬁi’) ﬂ1§1% mﬁﬂizmuwaﬁuﬁ’mazmmicﬁqmmmmauﬁum
I QSJI % ! o a
ANUADINTVBIN  (Schiffman; & Kanuk. 2007 : G-3) n3ouduasusuneIfuaufa
@ & ya g a Y a A Y
Usegumsal My mﬂ%ﬁumuazmmimammTﬂmwa@@uaummmmmmmazmm
=< =) = = = a v A
W\‘]Wflﬂlﬂﬂl@\‘ll“lﬂ (Solomon. 2002 : 528) ﬁi@ﬂiﬂﬂﬂ\‘lﬂ"liﬁﬂ‘lsﬂﬂQWQ@]ﬂﬁiMﬂ?iﬁﬂﬁui% lag
o Y a A4 9 o & Yya 9 o = o & 9 =
ﬂ']ﬁﬂﬁ%ﬂﬁl@\‘llﬂﬂﬁiﬂﬂ‘mﬂEJ'J“UfNﬂ‘UﬂTi“ﬁﬂL!ﬁgﬂ1§1‘ﬁﬁuﬂ1 WNMINAIAID Y UADIANHN
a o a 9y a 9 1 = a Y a =\ [
LUAZANTICHNEANTT N@Uﬁiﬂﬂﬂ?ﬂlﬁﬂﬁﬁWﬂﬂi%ﬂﬁ NA1IND Wi]ﬁﬂﬁﬁilsllﬂﬂlﬂﬂiiﬂﬂuwaﬂ@
nagnimsamavesgsnaaziinah vginnlszauanudisa fnagninemsaaia

Y XK

. A 0o q , A 2o d vy o= n
(Marketing Concept) Apmsinlrgnmidaneala  Aremeiisvasuiludesdnyimganssy
Y Aa A o A 9 A 4 ~ =3 Yy a
AU IR 1oIAAINTEAUYTENagNTNIIAaIaNa Ao UaURIANNNIND TaveIduT Ina
v D] Y a A = o ) a & )
lauazms 14vosdus Inaons wdednyazANABIMIIA SHOANTIUMIFO 1Az 19
a ° { 1 o @ J .
wouguilan  fmeud ldezaneliinmsaaadmisodanagninisaaia (Marketing
X ~ = Y a Y 1 ° Aq Y
Strategies) NeMTABUALDIANNNING J9v0dUS Inaldodamingay  dowilslums
AuMaNBUZNYANTITNAYS 1nA Ao 6Ws Az 1H 491/52noUR8 Who?, What?, Why?, Who?,
A v o A £ v
When?,Where? 110 How? (WOAUNININDY 7 152ms w3 70s F91szneuaY Occupants,
Objects,Objectives, Organizations, Occasions, Outlets 481 Operations A3 1aLaAIny 1y

o o 4 o ! o a a 0311 4
DN 71D Lﬁ’f]‘ﬂ'lﬂ'lﬁ’f]ﬂ 7 szms Lﬁﬂ?ﬂﬂwq@ﬂiilléﬂ‘iiﬂﬂ‘iﬂﬂﬂ\iﬂ'ﬁi%ﬂﬁﬂﬂ‘ﬁ

m3aaalddeandesnumaeuneanunganssudus Inaaia1aig

Mau (6Ws ttaz 1H) ﬁ‘lﬂfz‘)u‘ﬁ"?ﬁ’)ﬁﬂ‘lﬁﬂi‘lu (70s) ﬂﬁqnﬁdﬂ‘lﬁﬂa‘lﬂﬁ!ﬁﬂjéﬁﬂﬁ
1. lnseglunaia  ithwine dnuaiznguithnine (Occupants) | nagnimsaaia
(Who is in the target market?) numuilsznsenans @pslszneudie nagniau
piimaas paRANa 3191 MIdadie

WOANIIUAAAS LAz InIMeN | uazmsdudsNMIAaIAN
N3090AIILH MINZ AN LAZADUAUBDIANNNA

wolavesnguithmnela




MO (6Ws taz 1H)

MNOUNABINISNIIY (70s)

Y

¢ A A
ﬂﬁq7|ﬁﬂ1§ﬂﬂ1ﬂ7]!ﬂﬂ?‘llﬂﬁ

J
2. fuslandeos Is

(What does the consumer buy?)

v J
@

A Ay a Y A
dandus Tnnindesmsd
(Objects) AANAV3 Inadoans

U

A o JdA g
MNHAAADUNNAD ABDINTT

A s
ﬂmﬁﬂﬂ@]ﬂﬂﬂﬂi%ﬂﬂu"l}ﬂﬂ

WaRN Al HAZAMNIANAIN

I Y o 4

NAYNTATUNANNDN (Product
Strategies) sznoudie
1. HanAuaIAn
[ d a o 4
2. juanyainandma

3. WaNNMNAI

' Vo a o oa @
BN NVD U 4. HANNUNNAIAY I
[ a o 4
5. AnEANHANAN AN
HANA NN TUUITY
o Y a = & o 7 £ 7dq v A
3. 1w Aus Tnadede agilszaed lumsde nagnsnldun Ao

(Why does the consumer buy?)

(Objectives) fU3 Inadaduduite

ADUAUBINNUADINT AU

1 k) a a [ d’d

JuMeazauInIne fadeni

Y

aNTNaReNgANTIUNMIFoAD

1. Yavenalunseiladeniadiu
ININY

2. laven1edanuLas IMUTITY

3. flvammzyana

2. NAYNTAIUIIA
3. nagntaumMsauay
Y o
Msnanseneualenagns
M3 Iupan Msvielagniinay
M3l msdszmnduiug
4. PAgNTAIUFBINNMIIA

NHUY

4Jastausulumsaaduls

(Who participated in the buying?)

VNV INUDINGUANE)

(Organizations) gonswalums

Y '
aadulade Usznovdls 5150 4

a a Yo A dy Sde
answa dandulade A% uag

14

e &N

sq ¥ A A s
ﬂﬁqm‘ﬁﬂ‘l“ﬁNWﬂV]i’Iﬂﬂi‘) NAYNDd

A o

15 Ty Lay (1199) NAYNS

1 a 9 U
msauasunmnain lasldnqy

ansna

J 1
5. 4u3 Inadoiiio la

(When does the consumer buy?

L \
Tomalumsde (Occasions) 15
] A = = ]
¥runoulavediliioriggma
lavedd) s135ulave thou
¥analaveaiu Tomaniay

o w 1

nIomAMaIud1Agya1e)

Sq Y A s
nagnsinlsunae nagnsns
AUFTUMTAAIA IFUNINT A

A A =
@IumMsnaae laviaen

2
adosruTomalumsde




10

MU (6Ws taz 1H)

MNOUNABINISNIIY (70s)

Y

d a A
NAgNTN1INAIA NN IV

J v
6. Ju5 Tnndoh lnu

(Where does the consumer buy?)

; = . 3
FOINNWHTOUK AN (Outlets) N

Y a o dy 1

AUS InAINs %o 151

Y a k) o =]
nassnaum glesnsing
g U0IN STRNGRVIIRIRIYEAS

iudu

nagN¥oINMIIATINIY
viimhmanfuaigaaia
thineTagiiarsandruau

naeeeals

J
7. 45 Tnndeadiels

(How does the consumer buy?)

7 o
Tuaeulumsdadude
. Y
(Operation) Usznouaiey
1. mssudilgm
Y Y
2. m3furdoya
3. M3dsziumaidon
% a dgl
4. aaaulage

¥ = o L
5.ﬂ31u1ﬁﬂﬂ1ﬂﬂﬁﬂﬂ15%@

saq Y A PR A
nagnsnldunae nagniadsy
Y
39818 U52NoUAIUNT Ty
9 @
e Taens 1gnnaIy
guasumsvie M3l uay
[ @ 4
MIUsTMFUNUT MInana

NNAI

d' o A o A [ a Y a
gﬂ N1 UEAT7 ADIY INDHIAINDY 7 ”1J§$ﬂﬁlﬂﬂ’lﬂ”ﬂWi}ﬁﬂiﬂJﬁﬂiTﬂﬂ

a A v A A
umﬂmimmzmum‘mﬂaﬁlc‘wa

A 4
[ 1 v A Aa I
Kotler (2003) ldutistiunouasnvesnszuiumsaadulodovosdus Inneomily

4
v A

5 JuapuAe MIATZHINDIANNABINT MIAUHITeyav 1T Msdsziliumadon ms

v A

dy a o dy Y 1 v A dil a 9
daaulago laz nganssumMenaimsze uaaslmmunlumsaadulagodunilag

v Aa dy a 3 I 1 ~ a dy a d%l ~
ﬂizmumﬂummﬂﬁu“l,wa%mmurﬂunmumﬂau%i]zmﬂmsc]saiﬁwu agy

[ 49’ = Y [ ~
Waﬂig‘ﬂﬂﬁWNNTﬂTﬂ’ViﬁQ%Wﬂﬂ?i%ﬂﬂﬂﬂ')ﬂﬂﬂgﬂ‘ﬂ 1




11

ﬂﬁ@]igﬁﬁﬂﬁﬂﬂ’ﬂmﬁﬂﬂﬂﬁ

'

mInurIdeyali s

a A
MsUsziiumaaen

-

o &
mMsaaaulode

4
NOANTTUNBHAINTTO

9
o

d‘ v A dy
35U 2 dupeulunszuiumsdadulaie

v
o v o

Aaa a A v A tﬂy £ &
37559 ( 2541) NALUIAATBINTZUIUMIARFU Yo FuTludnuivuaenlums
v A Y Aa R ng A = Y kY Y 1
aadulaveddusInn &30 5 duaoune NMIATTHINDIANINADINT MIAUMITRYAV1IES
a A v A dy a 2 tﬂy =) =) % dy
msdsziiumaiaen msaaduladge uag NHANTIUMIHAINITO US10aZI0eAAIl
1. MIASTHINDINNABIMS (Need recognition) H50M35u31ley#1 (Problem
. ~ v YR 9 £ a d? A
recognition) NM3NYANATVFNINVABINTNYTUVOINUFTIDNNUNATUIDINTO
a A 1 a <
AANAINTZAUFUANUNAD ANUNTLHIY AWABINTNIUNA ANNAUIA
999 F93IUDINNUADINTUBITINY  (Physiological need) HAzANNABINITN
< [ I a a
Wuanus15011 ( Aegvired  needs ) owiluanudeimsauininen

4
a 1A

1 a 42} A = @ = < A Y
(Psychological needs) @ MAIUNAVUINDNITEAVH U %zﬂmmﬂummmu

v
[ v A

~ YR am A 9 L4 2 o 9 Y
uﬂﬂa"ﬂgliEJ‘L!?JEN’J‘FVH]%"l]ﬂﬂ?iﬂiJE‘T\‘]ﬂi%ﬂu%TﬂﬂigﬁUﬂ15m1u®ﬂ@ 'VI”IGI,VILEUTEJ'J”I

1rApUAUEIAINTZAUDE1 |3



12

=\

v v ' . 4 9 a Yo )
2. ﬂ1iﬂ1r!°r‘i1sllﬂﬁﬁ‘lﬂ'3ﬁ'1i( Information search) Lﬂﬂﬁjﬂijﬂﬂqﬂﬁﬂﬂ”ﬁﬂigﬂuu

v '
Y o =

wn sz fundeyamudunrdududniug Faansaswuneemilu - 2

P
a 9

o A v Y Y 2 o Y = [ =
JTAYU ADNIIAUMIVDYALVUTITUAN ll@ll!ﬂ mil,‘ﬂﬂium@galﬂmﬂuﬁummwu

A 9

uazluszautauyanaevtgmsdundeyarndisedianizaesoiu Tasms

@

1 o A A A Y a A A~ Sld'
DIUWUITD NITADUDINNOU UIDNITIVITINNINTINDUC) INBDLIYUILNYINY

a 9 esj} " Y 1 v AAa A [ v A dy 1 3|

AUAUU L!ﬁﬁﬂﬂlﬂyjﬁﬂﬂ?ﬁWﬁﬁaﬂ“l/lilf]“l/l‘ﬁwaﬁ@ﬂ15@]ﬂﬁu1%“ﬁﬂll‘ﬂ\1@@ﬂ!,‘]Ju
1 -2 lﬂg}

4 NQUAYLL

[

2.1) uviasyAna (Personal source) 1ALN ATOUATI 1NOU ALZIN
2.2) u¥aIMsn1 ( Commercial  source) 18un N3 Tayan WiinaIUIY
UsTINUA mIaFaTum
' . Yy 1A ¢ Y Y a
2.3) UHAIENBY (Public source ) Taun Tonaru 03AnIANATOIRUS InA
HALHUIBNUUDITFNINEITD
2.4) 1%idaNAa09 ( Experimental source) @A ®i2eUNd 1329900 N

HANN N HI 01 UIITENIZANAUBINAAN DN YT aUMTAIATIV0

a o 4

Y a 9
A3 Inn Tunmsnaaelswannum

a 1

9
me%’@u‘,amnmitmazuwawzﬁemwammﬁﬁﬂﬁu%%mﬁu"lﬂ AN
a o 4 a o Sldy o Y Aa
']Jigm‘ﬂ VONINAANUNLUATUYNANANHUSIRNIZ VDY Tﬂﬂ‘ﬂ’JﬂflJEj‘]JiIﬂﬂi]%
Yo Y ' ! ' ' Y A v Y ) 1 1
llﬂi‘]_l Uoia Gunmimuimgmmmmmimmﬂwmmguazmay‘amnmi 1§14

v 9 ] Aa a A ~ A 1 &£ o Y A Y
LL‘Viﬁ\‘l‘Uﬂi;ljﬁsllTJZ‘ﬁi‘V]ll‘]J'iSﬁﬁﬂﬁﬂTWﬂq@ﬂﬂLLWaﬂuﬂﬂﬁ “KQTITWHTVIGlHﬂﬁ(lTT

9 ~ 9 [ A 9
ﬂlﬂgamﬂﬂmmuazmﬂﬂizmuwam@y’a

U

3. m3iszidiumaiaen ( Evaluation of alternatives) 1lofu3 1nalddayauuad,
09.1’ ~ Y a a 9 a A [} o
nnTuNaedus Inasznannudi lanazdsidiumadend1 Wnnmsnaia
o I Y YR a ' Ay a Y a A
111luAp930935M IR Inalslumsilszmiunamaden nszuiums
a 19 14 A q 1 g Jo 9 a
Usziiuma lulsdeandeuas lulenszuaums@ernlsnodus Inannau uas

] [ 9}; = n’dil a
]lllclfb'!,ﬂusll@Q@“ﬁ@ﬂﬂiﬂﬂﬂﬂuﬂnﬂﬁﬂ11!ﬂ"liil!clﬁ’) NIZUIUMSUTLIN UK

a 9y Aa A o dy
Wﬂ@ﬂiiﬂﬁjﬂiiﬂﬂiﬂﬂ\iu

9
AaA

o [ d a a
3.1) puanANdAN N (Product  attributes) N3@iHAVS InAvzHaITY 1

a o J1 A EZ a o g 1 % = 2 1
wammmmmmﬁnm@ﬂiﬁ'n Wﬁ@ﬂmME]EJNGl@’éJEJN’I’iﬁ\WZﬂJﬂmﬁiJUﬁﬂQN

% v a o J g a o Jd a 1 @
wﬁﬂﬂmﬁunmmNa@ﬂmmslummiﬁﬂeuméjc%wamﬂmmumwumzummNﬂu

1 A I wva A 1 = J A o a
WU IUYIUAUTNUANDIANANNADY mmaﬂaaaaqwiam AUV ﬂiiﬂm



4.

13

FY =2 =\ A ad <3
U339 uaznm ewniafsyziguanialnaneanuiilumsaneinis
4 1 o A a
119 AnuFede HANTENUADIINY LAz RTDEUANAUaNIIALNARAD
9 [ o A [~ 9

218M3 1% 11 ANvilasad AuAMURIMITUALAIIA TUAY

a1 a o 4 o Y a o
Auautiaavewrdadusivennnzi liinannuaulalagnang 1i
udus Inaaziinnwdssmsuana ey deiiauloanaiani Wnms

= 1 Aa o o I 1 wa 9

amndsnaIananduy senitludiug muguaulianainnunely
S 9 a9 1yd vy o
Juduliundae lduandianiu

i
[ o U a v d

3.2) Auslanazldinwinanuddydmsugaauianansaunnuana1any
@ v o W o Iy vAa A (% 4
unmsaaiadeInecIAuLaz s e Inud S URU AN TANAAS WU
Y A a ) A A A Yy} A v A A A
3.3) gu3laniimsiannanurenaMeInuanIdum  1110991nA1NIT000
Y a 2 ™ P Y a A a4 o
YBIRUT 1nATUBENUYTZa NIl vedfUS InALazAUFBNBINgIN AT
a [} 4 {
nansumaztlasuuilasldierye
3.4) quilanfinauadlumsimenasidum Taoriunszuiumslsziiiuna
A 9 g9 ° wa A o Ja ] = ~
FuauAIIMINMuagaauiaveInaasunnIauly uamlsesumey
wAa a LY 4 1
AUANTAVDIHAANUNATIANC
v Y v
msnaauladie (Purchase decision) 11nM5Useiliunanganssuluduiaiue:
] Yy a o 1 a o g A g =
¥ 8 1AV Inafruaanuwe lesgrinwandamnag nitlumagaon
o Y A v A dy a o P ~ [ ~
Tagine 1 Jus Inavzaaduladondanuainaiveusnigauaz lateasa i
a d? 1 =Y a v A dy U A
NavusErINMsdssiuRanganssusazmsaadulage 3 dszms nanne
' b Y
1899101 52UN9A0N ( Evaluation of  alternative) AoUNIIAAANNAT 9dD
Y
(Purchase intention ttazinan13aaau19%e( Purchase decision) 9¢H0I0MINIITU

flave 3 Usznsne

4.1) NAUARYDIYANADYU (Attitudes of others) NAUAAYDIYAAATNINGITO

9 ] 9
=1 v 9 9 1 A o

Y Y
WU wammumnuaxmuamamséf@ﬁu%«% ﬁuaﬂﬁ’mmﬂﬂaauuuﬁ

U Q
E4

@ aa = A 1 v Y Aa A o d o ~
“I/]ﬁl!ﬂﬁﬂLWN@H‘Viﬁ@LMﬂﬁNﬂﬂﬁﬂﬁiﬂﬂiuﬂﬁﬂﬂmmuuw"lﬂmEJ\ﬂﬂ

Y da a
4.2) tlhdgamumsaifimanziuld (Anticipated situational factors) §13 1nn

wmanzuiadeaegiineite sty sieldnaanzuuesnsounss ms

a o 4 4 a o 4
mﬂﬂzmé’funumm waanum tazmsnanziunalse Texivoanaanmm



14

U d H
4.3) tadsaaumsaiililamanziu]d ( Unanticipated situational factors)

v v A

{ a o § 09: o P T
vazfgus Inamasdadulagonn Jedevaoiumsein lildmanziuezd 1
A
f

9 & A 1 qﬂzl dy 1 Y a [] a
VUNIVDI FINHANTENUABANNAL AT 015 Qﬂijﬂﬂllush'ﬂﬂﬂiﬂ”lisllﬂd
A

WHNNUUY ﬁﬁﬂﬁﬂ?Tﬂﬂlﬁﬂﬂﬁuﬂilaﬂ n3o ?Nlﬂﬁj\i’mﬁ]”lﬂﬂﬂ"lﬁl Unn3

d‘ 1 U d' ) =) a | 1 U a dﬂl
amaroNilaen lumanzuazioninasdrunndemsdandulaie
v 4 [ § a o J
5. WGANIIUMENAINI3H (Post purchase behavior) HAININFONAAN UANIED
9y a = YR a o :(09.1’ I 1 ' ' @ o
AU Inavzlinnuiandenaanuniu laatluyedd19szrinmsnanialudd
A o o Y a o A o o4 v WY Y A o I
nanduveddus Inanazmaiinuvorndadusinaiania 1l dwaaswsn by
Y Y 9y a < o Y a Y2 a @ 1Y @
ATANVANUMAKIVBIHDT TanNazii 1InAAN TNAAT I 11T INUAIIY
v < a a @ a a
mandnazinannuianmen uazdunuanumarIwesdus Ina vzman
A dy Y =2 T dy 9 1 o A 9y a [ dy
wolvgavu aAnuganmadaianuuand e lunan gy Inavznauinde

a Y 1 = a o L = A a o A 1 A 1
duiIniazaznadwdadus luudanse luanuynnaduae lnge la

A3 Innezadeanumaniwesnuand nasn lasuanminauneiion
1Az uNaIvoyal1IEIoON

U

a d'd' Y
RAASHATNHIYNINY IV
a a Jd o aa o o 4 1
Aaaiwand Saudsnswd ( 2546) ladnyuseamslddeyaninnszamuainly
a =] [ v A dy A ) AR 1
sumesitanunszuIumdadulagenieosdion : nsdanyINguauN InyuINsIaL
(2] an o S v A 4 9 [ 1 a
Aanuamved lazauguii DU lyaiunndaenasn ldmsdszanavunadiedialudgs
{ <} 1 @ QBJ} o o
AUAMAWAGANE IR LI NN AUADMIANEITUY ( Ad hoc method) TagivuasuIu
@ 1 :j o 1 1w ] A v A § a o J
A19819M91UA 200 A10619 TagmsdualedmuazaIn mnzdnnedaduladondadmmi
' vy ] [2) an g Jou a o I
HIUM [ deyannnszauaves Iazauguind Hu ladnuindaonaeu wudaou
1 IR a A ' ~ =2 @ a =
puvaeunwa U InaTluwAMaN Uo1gsening 20-301 msAnpszaulsynnes Usznou
~ o aw = Yy A 1A o ' = )] a s <
o FwwinOuUTEMenyu 5w lamasaomoudingi 10,0000 s lsnudumesitiann
[ A o = 1 1 AaAam 9 [] a <
wmagIuay 91-120 1N Tagaulvgiaziismsmiveyannnszauinlugumesiaun
A A A = a v A dy A ) @ dy Y v YR
Nga so9aaneilaeas Tasinganssulumsaaaulagoniosdionnasil aumssugng
Y 9 1 o y= ¥ A4 o 4 o =
ANUABINS HReLLUVaRUWa U MY IzT U nInNNdeIMTNeINUNIoad 1019 Na Ul
oA a o < ER Y ) 1A a g
naue aulawanduNuINszan 119810 ABINIAUNIVIYAINNTEATUUIANLAY AT

v v v A A o g Y @ o o
miﬂ‘umﬂlay‘a @ﬁﬂﬂllﬂﬂﬁﬂﬂﬂ'luﬂgﬂaﬂm@ﬂﬁ'ﬂ]@ ﬂigv‘ !,meuﬂizuiﬂﬂi’mmwuﬂ

! Y oy (A ) ) ' vy = v A
dalngezAunszy liFoss Tanadumauniieg Iddeyamniissne Aumsilsziiuwa



15

[ [

I 9 Y ) wa 1 A @ A ) Ay dy
NNADN E‘!ﬂ@ULLUUﬁfJUQWNGlWﬂ'ﬂNﬁW UNUAUANUAAWUNYINVIATOIT IO NNADINITYD

q

o H 1 Aa
Tagazdoatitlsz Toni lsansasanundsams 1dudqrlimaoimsuivsenainanes 19

i
= =

o w Y "9 9 1 A 9 A
ANUAAYNUANHUSVDULHAIVUDY A AD meuﬂmuwﬂuﬂizmmn’; I@EJ%&‘B@E!@]’E]’UW?J

Qe &

@ 4 5 S 4 o {
Uszaumsel lumsldniesdrenaiug daouiluunnd nie indwns daeuiidnldnszan

U

[l ° 9 ~ =} [y I a g v A dy T 9
VNIAUUTUD Llagﬁﬁ@Uﬂ@]@ﬂlﬂﬂ@uﬂulﬂUﬂﬁ'gﬂﬂM@ @1uﬂ’l§@ﬂﬁu1ﬂ%@7‘lﬂ31ﬁj@@ﬂ

Y Y 1
VB UUNINUAFDIAT0Id 10 19auA MU T UnTLAIUU1) MInTMTuuZIM
A ) a a2 A 1 1 1 ! Y A A a 9
in3eed1onrialadnio ld audulug lunszauainag ldanudeie vaz@nly
d‘ o oﬂj d‘ a 9y a d‘ o o A =\ [
1n503d 101U Taamgnaiianlsnaninnisndauuzsilimana uazivangulsznou
~ ~ (=N 9 Y Y o [ Y 9
gane uazig luan sz ldudrda ludsingransznoliiiuTasase daou
9 A A g9 o ). '
suvaeunlinnu¥edeveyan Nz lunsEAUYIINN
a { Aan o 4 4 4
e lase 1BeuATSNY ( 2550) ladgnuuioamslddeyaninnszaruaunuioon lay
o P A S g aa P ¢
A lad lnod T Tdaennonlunszuiumsdadulidondesainoawausaniiuazginol
° o ' Yo o A A Y= G o = &
TagimuavIaa19613 Iag lsiladeBan e uNgAN B UR LI NN AUA UM I AN
F7
(Ad hoc method) TASMUUATIUIUAIOINIINLA 200 20619 TABMIGUAIDENAINAZAIN
9 v A tg Y an 4 t4 yy
mmzpnnedadulasendosddnoaaneanisuazginial Taglgveyanssaiuaunin
s I o =) 9 "9 ] [~
poulai DU lyd lned W Tdaenaoy wuhdaeutvudeunwdiulnajilumwaaeey
1 = = [ a = = v 9 Q'/ @ a o =1
5ENAN 20-30 U msAnmszaulSyanas Usgneuernsuiinall  inaunev i
9 A 1 A 1 =\ 9 a s I ] []
710 ldmagao@ouganit 30,0000 ImslFauoumesianniulusisat 20.01-24.00 u.
= ' "V w & °
a1 Taemasuinnin 180 inao T utazmilgnunszaruaunisou lariiluszeznaid
Y
1 = Y] Y] aa 4 1
N1 90 diseTunazdaounuudoununeua ldnundosadnoaoauoants wazdin
12as 9 2 v A dy 9 ana 4 d A
TviIsmamveyaiiolszneumsdadulagenaeaneawauoasisuazgilngal Ao
kY Y d a < a = A Y
AumdoyanNnIzAUAUNUIoU Tl dumesia TagnuNgANTILIINMIANEIAD AT
o YR £ Y Y] v A Y Y aa s
M35UDINNVABINT FABLLUVADUNINTVIANUABINIININUNADIATADADALDADIT
P ' ~ ] Pl Y 1 & Y
wazginsainaulanounszdinlunszamauniueoulad Tasnsuuariuilundeay
P2 Ay ' P} A a 9 Y
giunsal Uszianlvu 8dela 3ula Taemdeyannnszauaunuuiuay Aumsmdoya
9 1 1 o Y Y o 9y U
ArovunnuaeunwduInaihimidumdoeyalunszamaunneoulai Tasmad e
o Y

¥ ' v A o Y 1 P o 4 '
NIVONIT Gluﬂq&l’ffuﬂu’lﬁaﬂlﬂﬂﬂﬂﬂﬂﬁ’ﬂﬂlm$ﬂ15ﬂ18ﬂ1w Iﬂ‘(’lﬂuﬂ‘i$ullﬂﬁ@ﬂc]ﬂ1:lﬂ'ﬂﬂ$

U

v Aa 9 9 Y 1 Y Y ~ Y a A Y
mau%‘lmmzﬂl%nammfimummz”l@mau”ammwmwe arumsdsaiunaniaaon AN

o w @ A

Y 1 Y an 4 P g
LL“]J‘].IG]E]'LIG'I?JGlWﬂ'ﬂiJﬁ'lﬂﬂJuﬂ‘]Jﬂmﬁ'iJ‘]JﬁﬂNﬂﬂl@ﬂﬂﬁﬁ]\?@i]@l@aLﬂﬁtlﬂﬁﬂ1illa$QﬂﬂimﬁG§®

Y o o A o oAy Y v A A ) YA~
"lmm ﬂﬂﬂJﬂll‘]fﬂLLaZﬁf’fu‘UENE‘]Jﬂ181/]1@ uaz“lwmmwaaaumﬂmagamﬂgﬁnm



16

9
o Y 9

EL 4 { (] 1
Uszaumsel lums l9gnsaitiu deyanindndsznouerBnsienin uazdoyanndn1a

I3 o ' = = Y v A tﬂy Y Y v A

Aungihednazidsalimana Aunsaadulage gaeunuvuaesuomlinarlumsdadula
dy 9 an 4 o 1 [ o A9 a Y =

FondvsAvnoaaueaniitazgilniaininnd 2 dila nigradedoansaalisouneudn
o ¢ 2 7

A5 nazdeams lddoyaninnszauauniuioou lativeuinled Ined W Tdaennown lu

Y 2
nszunumsaadulede tazmungAnssuMeHaINMIFe freuniugounuiinui

=1

1 9 aa o o YR 1 9 Yo
‘W@Glﬁ]ﬂﬂﬂa’f)\‘]ﬂ%ﬁﬂm@ﬁ'u’ﬂaﬂﬁlm$Qﬂf‘liﬂ!iﬂﬂ uazgﬁﬂwa%ﬂamay‘aﬂ ATVNNITATU

aunoou lainiulyd Ined In Tdaenaon



