UN 2

NYHHUAZUUIANINAR

= & o s 1 dsi) A rd’l’ A
msAnyuTesilateifinadonisdonie lideer vesdireuenainlsawerunaumisias
unsFeslvi Tmouflueangfnssudui1na (Consumer behavior model) ludanuasiledenil
4 ]
SnTuadewgAnssuMsdeunfus lnn ngufdivssawnenmsana wasuuafafoiud)
a Y a [~ Ve = A o o ot Py ' ¥ a g
Amuams lFvimsqumwdiundnlumsfing edwailadudeg Mlkasdens 14uinsdos

4 ¥
w0 lideenveailreusn anlsamerna annsandialasdauvyl ldasi

mlyfﬂmﬂawg]ﬁ N33 uﬁﬂgiﬂﬂ (Consumer behavior model !8

Stimulus Buyer's Black Box Response
= Y ' o A 3 g
ﬁan‘ssq}umqmmmﬂ ﬂaﬂ\‘iﬂ"m‘iﬂﬂ?'lll?,ﬁﬂ ATABLAUDY
] [ I b I 4
= Y A = = 9} A 9 4
HRASENNTZEUIUN UNAAYIIN D VDY D

= = R o A o a
Tueanganssudus 1o (Consumer behavior) HumsAnydangelafivhldinants

S

as dy = oo o = - 9t Cam A Ly . A o Y = 9t
afulsfondadume Taedipaiuduninmafedenszan (Stimulus) i lvianuABINS

»-

' N ¥ & P &
FanszdurndanlunnuddnilnAavosd¥e (Buyers black box) FuilSeuaiiaunanidiBy

EY ] 1 9 @ H o B)g Yo o o
‘H'EN?]'!ElfJ"I"U’EJ\'lTﬁ\'IWEJ'I‘IJ'IﬁUhJf‘l"liJTiﬂﬂ']ﬂﬂzl,u"lﬂ ﬂ')']l!g’ﬂﬂuﬂﬂﬂ‘llﬂ\?lhl“h’?)ﬂ'l‘i]&'llﬂ‘i‘]J’E]‘Vl‘ﬁ‘Wﬂ%'lﬂ

o 1 Shg 14 = Slﬁ‘i’ N = o oa yéf
ANHUTANIVOIRYD URIISUNIADUTUDIVOINTD (Buyer’s response) ﬂiﬂﬂWiﬁlﬂﬁu%‘l}QO@

(Buyer’s purchase decision)

® A573500 163 3R uazamz. msuSviinuanagnivi. njanwaNaing, 2539190 110-127,



AanszAuneuen napsmmseANantingda MIADUALDY
v i Py
TN YoafFo
- ¥ 3 v o v 4 A
Fanszqums | Fanszdu anvusvegde | nszuoums m3dienas
M3AaIA ) agemaedansssy| aadulaves msfenduio
o ar o = o [ g d
HARAW] wawghe | @f-dhiomedan | d%e 2 | narlumisdo
8
71 walulag -Thisduana summsde
astadmiie [madies -Tatonianing mafonnanma
msduesy | Fausisy
10e1

Vo o A g9

1 5 v
s uauune lumatiognlidensedy (Stimulus) IiAanudosnisreu wdwhldine

« 9
o
r

MIADVAUDI (Response) 1AULITIHALIBAYSING BT AT
2

h

]
9 2 o

1. fenszdu (Stimulus) AsnszduvesdFofiorvfadumaninnielusiame uas

U

2 v < Y a1 g ¥ = P I S v
aanszqunmenon Fensequieintumggloldifansdondasadion danseduaeuen
Usznoudie 2 daufo
a . . S a i o
1.1 §4nsedunanisna1n (Marketing stimulus) (luffsnszduiinmanain
Yy o qyad oo 2 Yy &y w
ANI0AVAN uashew i iYL Wudinszduimeidsedud wlszaumemsamea

é 1 =1 1 L]
(Marketing Mix) 449ena11 lavazidenludunguldulsgauninisnain

< : . 4 4 a :
1.2 d9n32duduY (Others stimulus) (JudenssduaiudosmsvesdusTnniiag

o

' & oo 1 ¥ 9 ] =S P &
moueneaimsduTEnaivguldld 18un anzesugie maluled nguuiouazmadios

FAUUTITY a4

o

Fd
1 Q = . 3/ o =1
2. nassdmSeanuifiniinfAnueddo (Buying’s Black Box) Anuianiinfnvesdio

o

=t A T I =T 1 ¥ 2w ¥ . ¢ &2 &
Lﬂiﬂﬂlﬁﬂﬂﬂﬂﬂﬁlx‘iﬂ? “]f&@ﬂﬁﬂﬁ‘i'E]Q“ll'lﬁiklilﬁmﬁﬂﬂﬁ‘l‘l]ulﬂ iN@]ENWEJ']EH&J'FMW”I?]’N&JEZTﬂuﬂﬂﬂ

ydﬁlf 2 Yar = o LY yd’i’ ar & SJ-‘gl’
‘UENE&“?J’?J "]Nulﬁ‘i‘]JEmﬁWﬂi]’lﬂﬁﬂHm&ﬂlEN@“]ﬁ@ ngnszmumsmﬂﬁu“lwawcﬁﬂ
o 3)4? y - ar Shgl’ Ha oo ar
2.1 ANHUSVYDINGD (Buyers characteristics) aﬂﬁmwmwmammwamﬂﬂwﬂ

a

=

1 s at ar [ ar 1 o Y oy
aeefie faseandausssy Jededwdaan Tavvduynaa uaziladednininen
fodem19d U N33 (Cultural factors) A
o & '
1) IMUsTINANTIUYD IR ZYAAS (Culture)

2) Tus3IUNGULRY (Subculture) JAUTI SHVDIUARLNRUATANYAIZRWIZUAR

' ar § ] @ ' to o o g
Ay Alegneludenuvinalngiasadududou



Yadudrudany (Social factors) 1aun

| 1) nguéade (Reference Groups) lunguynnaiidrifierdesdae nguiived
Sndwodeddrund aondamtiu uazmilonvenmanlunguéieds
2) A501A3 (Family) yanalunseunsrdohiiininanniigaderiaund aay
Aauftunamiionvaang ﬁamdﬁ:ﬁﬁw%wadawqﬁﬂﬁmnwaémmmaw«w%’a
3) unymmsazanIve (Roles and status) L‘li"t‘Ni]1ﬂ‘lgﬂﬂﬂi]mﬁﬂ’3‘ﬁ’mﬁuﬂﬁwnfjm
yaanvefiunumuazanusfiuandaiulundazngu
flavoau UARD (Personal factors) 1&un
1) 818 (Age)
2) ﬁﬁumauﬁ’gﬁﬂs%ﬁmﬂsauﬂ%”; (Family life cycle stage)
3) D1HN (Occupation)
4) 51018 (Income) ﬁ?ﬂiﬂﬂ‘lﬁ‘ﬂﬁlﬁiygﬁ 9 (Economic circumstances)
5) 32AUNIANE (Education)
6) 3UMULMIMTITIN (Life style)
Ja9en 1990 TN (Psychological factors) 1110
1) M39319 (Motivation) vaede wifsdanszdu (Drive) flognulusayanads
nseduliyanad i nauimsgalefiddedoann fio nougmsgslevesalad
* ( Maslow’s theory of motivation) Falifoauuignmmusinnudomsimuadaod 5 s=dy
nnszaudtligs fie anudpentsvessienie anwdesmsnimdasad anudoimsdudann
anuABInINsundas uazAaNudsamslszauanudnd vgegaludia
2) M350§ (Perception) iHunszurunsvosnudhle (madady) vesynaadid
so lanfiwie ooy
3) M3 (Leaming) wanefia manfBenutlaslungfinssy wazmde) aaw Ty

= ol
1BBIVRINGANTTHIINYTTHUMTUNAILN

1
[

4 , I a e o - £ 4
4y anuwaie (Belieh) WunnyAnfiynaadadomuinudladmils Futlunain

& =
NAUITTFUMS DL 11LAR

ar =

. = Y2 A e As 1 a a &4 A
5) NAUNA (Attltude) T ‘ﬂ'.nliqilﬁﬂuﬂﬂﬂ‘u@ﬂuﬂﬂﬁﬂﬂﬁ@ﬁﬁiﬂﬁﬂﬁuﬁ HIvvwIY
= g =2 o e = 9 1A 9/ = = r.'v
HHIRNG 'F]'J'li]IUiJLE]U\WILﬂﬂiﬂﬂﬂWiI.SUuaiuﬂ']ﬁﬂﬂﬂ]ﬁu@ﬁﬂﬂﬁﬁﬂ‘iﬁﬂu 1ﬂ1u“ﬁﬂ1ﬁﬂﬁu’liﬁﬂﬂ'

] ]
= 1

ar ad & S A A s ar 4 das a T ar =
firunauaanusninadon Nyt Gh-!‘Uﬂ«lzlﬂU'Jﬂuﬂ'JTMLT@ﬂﬂJﬂﬂ'ﬁWﬂﬁ@ﬂﬁUﬂﬁ



] o
2.2 n3guaumMIdndnledouniddie (Buyer's decision process) Usznauliday
o 3
TuaoufIne 1adl
@ 98 o . & Coar gk
1) N3TUINIANUADINTT (Need recognition) ‘I’iiﬂﬂ'li‘iug‘?ﬂﬂ;ﬁ’! {Problem

recognition}

] ]
= o

2) M3funeya (Information search) 1A NuABIMITgANTEAULIANE Az Faf
auninaussmnudosniseglndiuduilon dusTanzd uiumneldifannuwelefuiivie
Tuniends

3) msdsziliunamafion (Bvaluation of altematives) iodus Innlddeyauuda
nntuiaeg Aus Inaezifannuidnle uazdlsedunaniadondian

4) msdadilade (Purchase decision) mﬂmiﬂszgﬁuwawqﬁnﬁsn“!u%uﬁ 34
V3 Innvzdndulviordafasiiunsuseuinniian

5) AwdEnmendan1sde (Postpurchase fecling) Widtndeuaznaanslgnansaat
Tuds uslnaeiilszaumsaiifoafuanume londeli weluwda sl

3. PIIABUAUBINBINTE (Buyer's Response) m‘iﬁ'ﬂﬁuhgﬂﬁlBQFiU?Iﬂﬂﬁ%ﬂéé}ﬂ

(buyer’s purchase decisions) U3 Inaszdimsdaduloluals saﬁumaqﬁaﬁy

3.1 mMsifenHAnA N (Product choice)

3.2 M34AenAs1@UA1 (Brand choice)

3.3 ﬂ”l‘itﬁ@ﬂé}‘lﬂﬂ (Dealer choice)

3.4 Msdennalumsdo (Purchase timing)

9
3.5 mMadenysuniide {Purchase amount)

F211 5 rruMIINMsaa1n (Marketing mix)’

3 - - = =8 as P I
A5 aUNITAAIA (Marketing mix 938 4Ps) w184 dudsnmanisaanafiniugu 1
2 o ar Y o d:l =5 r 1 3/ d!1 = - J
Fausunldsmmuiesausinnuiisnelaunngudhning dszneudueiesiiedneluil
a o ' = o = :
1. WARf Al (Product) u1wds dsfiduevieleagsna edusinnudenisvesgnii
=t as =]

a o & ar A e o’ =g
THawola waad s Niusuis o191zlsnunse A IRUR 18 HaaduNIssEnaURY dum

~ = = o & o ow & 3 Pt & e =i 1
UTNT ANUAA TOIUN DINDIWIDAAR WanfunAslinssalsy lomi (Utility) Hyaa (Value)

Fouduinu, w1 69-70.



al o =0ow o 3 4 a e
Tumemvosgndt Jeeelimai ldndadusiamusonsld mstmuanagnidunaadusy dog
¥
wewuiiledsiledune Tl
] o ow o . . e .
(1) #NUUANHINUDINDANIN (Product differentiation) LUAZANUUIANAINHG
AISLUUITY (Competitive differentiation)
N '3 : Qe o ow '
() foannnewlsznourIonmaNTAYeIHARNMN (Product component)
1 c’dslr ] s Gor o o g
@ Uszlesinugin gUs19dnyas ganIw Mmsussedaa asduai v1aq
o a ' a e 4 .. . =
(3) MIINHUAAWHUINGANM (Product positioning) Lﬂumsaammu
o oW o = Qs 2 & A ] = 1 = 9}
HASuTveIUTEN pudasdumtsfuand1e tazinaenluialovssgaduthvung
o o o o 2 Y o @ d'el o 1
(4) MInaHaaNM® (Product development) o lAndafanianu e uwd
1
uezFulyaldAdiu (New and improved) Fedpamiiladenuainsalumsasuausinnudos
yad &
M3veegnA IATeTL
o A o [l o oo Ed a0 ar '
(5) nagnseInvaulssaunandesl (Product mix) LOTHIWHANNDN
"(Product line)
. -l t o w o o o = 3 9/ 3/
2. 51 (Price) M09 Yamwaanma lugldatu snuduauyu (Cost) YDIgNAT A
‘uﬂﬂmvrﬂﬁUnmﬂm“wmmm (Value) WARMANARUT AT (Price) NAn AT mmmmﬂm
sinfizdadulade duf Aimuanagmisusimdoshilsi
1 Y 's nsj
(1) MmsvenFuveIgnmluyamvesr@nius Ngeanihnamaadusiiy
() Aunudunt uazat lFwinede g
(3) NITUA VU
(4) Yavoduq
1 Y I =Y | 4 4 Q 1
3.M3duaduMsAA1A (Promotion) iumsiasededsfeaiudeyaszniadue
2 r 3 .
fufde Moafainunfuazwginssunsde msdndedeaisonldwinaumneiinsee
. = VA 3l . 2 24 = rA&
(Personal selling) MtazA1IAaR0dH1 18 1¥do (Nonpersonal selling) inTaailo lumsAndados
= 4 A 3y of A4 a4y o uly 1
nmetlszas Feordenld lananunTesdionsougau laun
. [T T = o o
3.1 A5 laean (Advertising) Hunnssu lumsiauevmnNoIfuonms ias
=N a oW g a & = ciy = ¥ = 3/} @ q o'
(30) HARNUW VNI nioANNAA NdeslmITeEu laedeildudsems nagnslumslayen
: o y ¢ ) 7 & .
%Lﬁﬂ’!‘lﬂj’mﬂu (1) ﬂaqmm'sﬁ%’wﬁssﬂqmiwm (Creative strategy) (2) ﬂﬁfg“ﬂ‘b'ﬁﬂ (Media
strategy)
ar =) r
3.2 nsvieTagldwiinauene (Personal selling) lufsnssumsudeinarsuazys
¥ [l
Twaalagldyana auludelivwnedonty (1) nagninmsvelegldwinemane (Personal

selling strategy) (2) N3 ANTTNUITIUYY (Salesforce management)



10

3.3 MTHAATUNTVIY (Sales promotion) WU AINTTUMTAURTUN UMD
o a o 1 q @ o &
nnmslavan msvelesldwinouie sagmsldunuazmsdsznduius Feawise
o st A d’l} 9 3 ¥ =] 2 [ 1 =
nszduanuauly nanedld niemsde lesgnidugaionsoynnadulusesmemsduasy
MIei 3 ULy Ao (1) Minszqudus Ion Seniimsaaasumsviefysgius 1o (Customer
promotion) (2) NMIATEAUAUATIN FonT MIAUTITUMIYIBALIFAUNTN (Trade promotion) (3)
nsnszquwinaee Gond msduaSumsneiisjagwiinguvio (Salesforce promotion)
. v o o . . . . . '
3.4 M3l uaymsdssnduius (Publicity and public relation) M3 a5y
a A @ o 9 = =3 - 19 = ] = 1 w  a o =2
MIFUIANUAAINEINDAUM HIaUTNTN ldADalinstaly  diumsdssanduius vueds
Ao 4 & A 9 w ada 1 o Yo @ ] ]
ANIWNNIRIMI MY Tagesansvls Waaheimuaanadeswnmsifadunguiangu
é .
Mg
. . I o '
3.5 MIRNIANIATY (Direct marketing %30 direct response marketing) 1iun1sAane
A [ T A ¥ a = =8 Y ) o
fomstunquidhvune elMidamsaouauss (Response) laonsa vTonuiode Fimseead
Y o = a0 w o ar sldly ] Y o a £ A P=| a:%J
UnmsamaldduaFundaiunlaoaseiudde wazildifensmeuauedluiuil nTesiiedl
s o
Uszaeudae (1) myvemialnsdwny (2) mivelagldeanueninss 3) msvielaelduna
o w o o =] w A o o A 9 9 Ao 1
297 (4) MIneMalnsvied Ing viontadenun Fe99 leldgnmifnssumsnouaues i
122
Ténowande
[} 1 & . . . =2 k2 | =
4, N179ATY U (Place Y150 distribution} U804 Tﬂ‘i&ﬂ’i']d"'ﬂﬂx‘l”ﬁﬂﬁﬂ"lﬂ%ﬁ‘Liizﬂﬂl!
9 ar = g/ A'J d& 9t a0 ow 'd = o ar @ o o
AanUuiaznngsy Imismteudondadsunuazys nisenesams Wiwaia oniuih
= o 1 L] t = = & PR
pandasisengaaatimndne aanfumsaae drufenssniufnssufigelumanszaw
@ a ] o e o e = o o g ]
fdum Usznoudts msvuds mandedui sazmaduinuiduinemds msdasmuieds
3 1 [ dy
15EnauATe 2 a9 Fail
4.1 FINATIATINUI (Channel of distribution) W88 [FUNTIARARS BT
2 P I's = A 7] ] LY ] = of
(n39) nysudnsnudasungnalasuie lildmaia lussuugesmensdaimirelslsznoudae

o

' 3 = A vg W
HATE AUNAY &Jl’UiIﬂﬂ ﬂiﬂl’gﬂ‘]ﬁ‘l/‘l']&@ﬂﬁ'l‘}’iﬂﬁ‘ill

L]

9 o 9 o Ay
AWTR pl AuAE L ) fuFlaanTedld

NINYRETINHANTTU




4.2 MINIEUTUA (Physical distribution) ¥ 11884 Aanssufifedestunismdou
o s = ar & Y = @ & e & 9q 3 o Y L
fodamaasuanngnan ldaguiTnn niefldmegaanvnisy msnszvearduaalsznen
o w ] dy 1 o5 o =
frsnundinaee 1l (1) nsvuEs (Transportation) (2) MINUTNEITUAT (Storage)  LATMS

adaduMm (Warehousing) (3) AsUSMIAuMaunae (Inventory management)

uuaf e oanudatmuans19uT msgunIn (Determinants of Health Service

Utilization)"
- s/ = o et |
Anderson, Kravits and Anderson (1975) TAlruonssuvasnsdnerildviinads
= = 1 =) = & =
woAnssumslduSmsguama msdadulalunmsumasmuimanensuwnduazfFuinms
Y = 9 ) ag" T [ ar ' 4
Igusmaszundouiissla Iuegiuiladondng 3 athe fie
LY g} ] Ao P ) . = s ] ] -
1. fladeTiiniiliognou (predisposing factors) M1udd Aallssnanvasazynnah
o 1 = e 1 g 1 P = o 1 '
Wanildgmslduimsgunm gaeudamariifiognounszfamssuile Taun
A, Yadumatlszaas 1wy 1y et aounwaNs e auansounsa Hhidy
o o 1 = & a d 3
2, odunedenn gy msfine e1dw emaun iyend 1ludy
4 ' 4 o o o el
A, AnuFedugun W gy ANuFeIMsinudsmuilagiu ausashynisty
1w 1dana
2. Jaduaiuayu (enabling factors) nanefe Hodefitauenvieo wiuanueuisaves
9/
usazyanalunislduSmsguamieanuaunsafussugisuazmsddwims 1fud
niwgnsvenseundy wu 518 msUsziugunn Aegerds uazninensyury wumsi
AIHUTNT LazyAAING T1agan
o o o_ o ' o ]
3. Yatud a2 ulu (meed factors) Usznaude anuduily 2 sd1efe anusuilui
= ar . ' [ o = e o
HANINAINSVS (perceived need) WDIUAAZYAAR 13U NIsTuRLITUSHBRZANUEUT LA
anwguussresaui il unsawduiuf 185 unsd ey evaluated need) MnsELVLT NS
B wwdnsn TR uhRessumssnede3iladsuis (Hudu
marny o muans lduTmsguameeinaazyana lasumsveronseumsingn
o
. 1 3 = 1 tas ot [
Too” Aday and Anderson (1979) 11m1s1dusnisgunw lulddusgiuiledearuynnaunzilede
9 9/ 5/ 9} 1 ug tcvd? ar [ M e g = [l =
ulaseaiedrsdurinin wndsyuduihdevseanyasAussuuuimsgquan an 15w

<y ar = - 3 A Ya Y s o 9/ & ol
DITOIULINIT  AITNIZINEAIVDITDIULIMNT ﬁﬂTHﬁﬂﬂﬂﬂ?ﬂ@l‘HUiﬂ’]i Lﬂu@ﬂ‘H) %91]29A

" Aderson R.M.Kravits, J. and O.W. Anderson . Equity for Acess to Medical Care. Cambridge: Mass Ballinger

Publishing Company, 1975.p.5.



' o = = - 3 o=
amihldAaanundull1dluasddadms sausieanumelevesd1¥uSms (consumer
satisfaction) luidumsnMMEEAINAYIE MeTuSmsfidesms mldie dnwazvedlduios

= E 1 = = =
URZAUMWYBIUIMI FerznelRifanmsdfauSmanaznislduSasauam
uennndfaliiurfamussygenansved Hershy  etal. (1975) Hsnfunuusias
=y ~ N . . 1 e as 3 y ’
WOANTTUMS 1HUTMT (model of utilization behavior) JuTlunamanilefosisansduil Asdmg
Q = kY vq 9 = o L ~ 3 &
SUUTMS (demand) wazA A 1AUTMI (supply) TaenanudvenmsuSmsiugafivuainen
=y =N 3 [} & o o
wendanmuifadulugieny (patology) e19szeifelszaumsainneda (recognition of
o & A Y ar 8 =] d’.’ =] ° L
symtoms) ﬂ’)'lll%”l&‘].lu‘l’i‘i'Elﬂ’J']iva‘l'ENﬂ'lSEluﬂ‘li‘iﬂ.‘H'l (want/need) uasmwmmmwaﬂﬂmﬂw

HANNABIMTIUNITT AT (demand) asdawa IiRans 190515 (utilization)

- i as o daa o 3 =y o
purfaneffsRianTnanonNuADIMIVDIUTAIININAITUNNG _ (Demand _for
L] ol ,-_§ ar dy

Medical Care) "Tiaginnuienainiledy anoayqu 1aneil

1. flafen1eduirsughiv (economic factorsy laun arldswlumsinymenuia (51m

o & 9 3 - o g/ Y . T
WoaUTMINIMIEnd ) e lduasduiinn msdsedugunm dunuiunnl (time cost) 11U
' g 3 - £ Y &R e 4 . &
NAADY HaznMAIFIUNMTIAUNY FIreioud s nInN1i%e (purchasing power) ¥Y3oAIY
S Za 4

TIHITNNS 98 (ability to pay) AZAIUAT 19NIT 1Y (willingness to pay)

2. Yadonrsdrudeny (social factors) (¥4 FOIMMAMWANTH MIANHT DIFH YHIAATOL

ar ﬁy & o g/

A5 1Wead 10 uAu

3. flofemaeduiszmng (demographic factors) WU 819 WA ANUNUNLUYES

2 P = ¢ 2 v =Y
529107 IWNIADMURAINNYTF AT uazanwFuadon 1Hudu
ar 1 o
4. YaoMuaa1ugunTN (individual health status) 194 UszaUAITaIAIUGUAN (health
. g - s d d 9

experience) ATUIULIWOINSRUTIY sadlen Snyazvosmanuihe Wudu

5. flaguduq (other factors)laun Tadedud 1AM (supply) 19U SwrumawuImg

8/

~ [Y] = o =t o o 1 )
TuNuf MINTEedIveE@nINLIMI 1A uuumndaadszains uazulsneuog

€

ad]

118
ar < < a oy o =5 = = Y A a =t
UV DTATHIATAT Qﬂﬁ\?ﬂ‘uﬂﬂﬁuﬂ”mﬁﬂ'ﬁ M0 ﬂimm}‘aaﬁummammmu

=) o ey dv Sldsl’ [} 3 i dy P =
AUNALINUNADINMIHD Taoldeiin1udalaNesdo (willingness to pay) HAZUAUAIUITOVE

Ll
" gea qunsna waz 1350 nesIng. dovasdlfsnsuesilesudmuanslfiEmsfnymmnalunie

wnr. o fuRelssannsaazdiny v Iverduniing, 2539:9-12.




13

25

1 = o 3 R -] 3 & = =
1% (ability to pay) HIadigmINsde (purchasing power) ﬂeuuqﬂﬁaﬂmmﬁuﬁ’umzmmﬂﬁu
Ausiavesdud 51014 satioy
L= 9/ = 4 as kd ' o
'@"ﬂﬁﬁﬂ'ﬂi@ﬂ?'liJWENﬂ'liﬂI@\‘lUiﬂﬁ‘l’l'Nﬂ']'iLI,WVIU mwz'mllwmﬂgﬂuuu BH 914U
3 Y a .. 4 o 3 9 [ 3/
n¥ar0ansu1FuTMI (number of visit) 3o mun o smsitwniuau 4 luves lsawena
. .. 1 [ ar = N . . ° o e
(number of admission) ardnelumssuusnis (expenditure for medical services) Az UIUTUN

a Y T

1 o
Wﬂmaﬁ)gﬂ!uiiqwmma (number of days spent in a hospital or length of stay) muqﬂmﬂw?amm
ADIMTUTNITYBITTINEIIA (demand for hospital services) SHIANUUANATIAUMUTNY UL VD
t oo . . . 1 o] o
Aau'ld i uauldly (in-patient) vSoaulduen (out-patient) namfie duiluaulduen nisia
5 Y o Yo 3 Y = ) a s g
AMUABINT LTI 9 lFhuaiweamsunldusnis Tuvaznanudosmsdmsuauld
ar ) { o : [} [ o £ 4 *r
Tudinlgduuduiindrnlulsmein  edilsfawgasdvesusmsmeamsunng (lideg
= = d an =3 ar = 1 I'd =y Y 25 = @
Wuviashadtianielsanenna) dnvlinnuuanae anglasavesduimiousmsiog Tu
1 2
AA1IAD
o o o o Yo o e LY o o 1 ..
1. gUasRunausnITNansunnd sinag IR uBnEwavindunndiosiiGendt physician-
i o o W Qs & o 4 ' a
induced demand Ipaninmsandulevesnu idinz 1dSvAwuzihonmnd wunmsfaumy
o=t = ar at o 5) .
uwndon mMsaanmNamsiny uazmsidonlgoniumsSnut {ludu Feldstein (1979) 14 Tauds
oA o [l c;e:y 1 ) . \ . LY 1 & o ot
7 Hdsngmssiinsedehlimuidl supplier-induced demand 15U HUATTIANSUIUIRYS
e aa Y = = o oy A 2
yo4 I3 eneafdadanis lusmsveslszyruge msiidwauTsamenviadlalmimuiiu naz
oy o 9t 53’ =5 [} d‘ [ 1 = =1 1 ¢§ 8 A
ashunndiinauidiestiu  Taelimgrasuiodwdenms@asuranisidviie adweandudu
- o = oA o o = =<1 = =1 o =4 dé’
msndnulsmeuadalniviemamudwiu@ssnosdannmsiiglaanng iy
2. myldlFuSmsvesnul¥on Lifsdesiunnuseuniosation udiiosnnauld
9 ¢ o & ot 9} o = Y Yar [} o
wadoyalumsdadulanionadszaumsallunslduInmsnieen ldsumanusthanunnd
[} o o - ar 1 o aq N 1 oar A .:r:
U Weswndunanuiinui Isanernavessy uauuziiian 4l ldddan lssmennamenyuf
o= o)
aued iluandfiey Hudu

g
ar as @ <

& for A ' 1 & o 9
3. QﬂﬁQﬂWTQﬂTELLWWU QSIJH'E]Q ‘]J'i&‘;ﬂﬂﬂ')'llliuLl'i\‘isl.lf’]ﬂﬂ']'im‘llﬂﬂfj Wﬂﬂ?ﬁﬂiﬂﬂﬂ?ﬂﬂ'ﬁ]
A ] o ' t 9 tas = =] ' A | o
ﬁ]zﬁmaﬂﬂi@l‘ln‘ﬂi’lﬂNﬂﬂ!ﬂﬁﬂ?it%ﬂﬂ?ﬂ?'i ﬂ'lthiﬂH'lﬂ'ﬁ]ﬂ$Wﬂ'|§?iiﬂ1’iﬂ'ﬂuﬂ53ﬁﬂ'ﬁﬂ11"l1uﬂ'}‘iﬂ1
v & 9w = = 1 3 ~ a 97 5 TN o
uld Fadrfilhensiuteanui@ssuesms lsowr Hezlinadildanudesmslumsldusmsh
- 2
Tsawenuialiuiniu
= & S a ' & . . .
114mnmswzwqﬁmﬂmemmimqmsuwwﬂ {(demand for medical services) 819
= 1 T 1 [=] oA 1 - o o )
uoniily 2 daudle aaunanlifluaudiy (patient initiated stage) nazaufuwndiudivva
. P o = 1 Y A . . =
(physician generated stage) Tﬂﬂﬂqﬂﬁﬁﬂ VDT IUNTH 425 LSS (utilization) ¥uUQ4

[l ar cﬂ = r's o ) ] 3 o [
R )Y ﬂx‘lﬂﬂiﬂﬂ'ﬁ?&ﬂi'ﬁ?‘@ﬂﬁ\‘}ﬂ@‘lﬂﬂ'lﬁﬂiﬂ'ﬁ‘llﬂﬂii\1‘WEJ']‘I.I'IﬂLl'Iﬁ]zLLEIﬂLﬂu@'ﬂﬁﬂﬂﬁlﬂ\‘lﬂu‘lgl.l



I's 3 £ 3 csyo) o A o nsj Y =
uenuazglasnvewnu il Feeunsoldddiaglaed Ao Smauasavesmanlduing
(number of visit) IusavURF UGS UAL IdUen 1ATTZUZIAINITUBUNNAY (length of stay)

o =4 c:. r a o r o -] :j or
Tulsawevia Au) Tusevifruindwmivauldly odrelsfny mal¥swuaselumsnsy

a o o oo a o ] ar P o“v o &
vimsuazdrwiudiuvindaduay iy Suiludunlsh ldaeandesfumiriannuusegy
& 1 = ar = 1 n’.{ P ] w

AIARDMIVTMT W3 12MIINT VBT MsuAazasw@RuITInT g himiloudu  uazvinuda
AUNHUBIUTNMINANUA

o o o Aaa e 1 o o & Y o= Y = [

dwmiviehiiantwadegtasdlumsinymena gneldifamsiduims e

o ] ] = ] 5 a1 9 ; 1 ar o U
vaniliu 2 e fe dhedusinauazrhednda YedorhedusTnadueddy Lorsiuldldthe 2.
Hadenedlsering daan Sausssy uazdanadon uazsietomansygin etvansdausnd
) o g/ v W 4w ; Y g = o s
i muaanuasINsdemsinywenalmiowy  uaanudesmsivalaoulililums 14
1 ] |d¥ I ar P & da a o et i ar =
Dense Winegiuilivhiaw difensneonsnisifuiitied damiledemstsering wsugfe
] &
daan Tausssy unsFuadouiy dwlslioguinuis 21T 81y INA TOTUMWENITE VA
o/ = A a A ar [~ 9) ar z:ty 9/ A . ] I'd
ATEUATY MSARET Maul ANuYe uastiuiederdy Wudu Tedefludselitninadogieasd
a B=R- 7| = 1 3 ] a a

yeantsinymeta uandam lasaselden Bendniuluadveamsinaulovisnoadunisld
= ar P Qv 1 t:!.yni o q/ T ow w a aa
uImIminemenia lasmsn)dswlasdaunlsmarini ldongudy Jedemarsugiohi
a 1 ¢ ar v A . a v vd A 79l
oninadeglastvsimssnymenuiatiuiiiannivesuTmuazs e ldvesdde douwndfizn

o = a & Qs;' i = a o I 'd
gy IAfmualTnamsinymena SaiesnsaiSunannuduily (need) uaziFinagiasd

[l
a ]

Por oa o = = o =y o o =S a
a2 iy Taem TdSuaduiudezdinhdlSmannuduily TassssusfvosuSmsasisos
o = r =t 9/ = 4 a 1 Y
guzihfiyaaarhonmuduniunum dewenseilathongune n3ldluganyu
o o = < 1 o A o ¥ i I 1 1 '
wromiilszaunld Aremaimsidu i ldthaiumgnisalfifetudelad 18 luiuduen du
] = vl =] a 3 e df = ar o dsil
wloemsganyy Frumaoniese lanizinai1ddus Inadousmamsaumenariniy
w12 o o @ P LT Moy ¥ a =t o ' 3 o '
wuiy© dmduiltemnudgrdariod IHuTms  Tdiunimuaglasdvesnsldusmsadiann
[ s oo o o ] oo 1 g/ Icu - 1
Tovmmzan 14Tu urvuinvesdninanismisunndesithumlands hildeyahidany Mowad
9w 1 9 = od sen 1 o & Y o
dadanam a1gUmu Gupply) Tunn uwndnazidniwanenisiivusgilashuemsldusms

un

12 o ¢ a7 o s s oa o v P . s
owad Tsmbadivd, Autud - dusTaaviedde wamssenaumsdnousumsygmaaimnisgy. aoiy
wFugmani v Inndosssumans,2s31.



15

ar L 3/

L] P d'. d’
ﬂ‘;ﬂﬁ'lizﬂ"lﬂﬂm'lﬂlﬂﬂﬁ'l‘i? HNINEIVBI

(1)

E

aa o dgl [ A 4 o
At la mm'aumiﬁnmmnnmﬂumsmaﬂwawmTﬂﬂ‘w Imsmvunds deldndluuun
NN IUMIITUUASDBAULUTDUNIN ﬁ;ﬂmiwammuuﬂﬂmu
o & é’l’ = 13 T T = £
W3NG Feu Tuangy wazgws 915ual (2533)" na13n nn1sysziivaruiawelaves
P Y = 9t = ey s 4 = [T ] [
Ananldusnsdenlfiamsguen anzmdemans uInedadodlnl Teslduuuasuow
] e ¥ o 0 1= =5 = c =1 = ar r
nuh ldusmsdauinglianuiaelslunmsusmsuuztheSnuunenue woledennu
4 o ) ' Y ow ° ' 19 9 a
saslums IAUIMs damamenwsanuiszaunamweleszd wazdulngdléusmsee
A = Y o d‘ at = 3 2 wn 3 b 9/
welasimen esmnnuuimaesiidmusihivewivoundynsndesdfiamsildgad
' v & 9 Y o
vanAeqnuUANIUY AL LTS
wdwnsam tudayna (2539)" eamsdsznaumsiteses Jedvinluilinadosy
Fig

indanssy uaznsdunsodus Tnnlu 2 mmiiwm fiersgdifaneadudus Innaeil duslng

“l,uﬂmﬂmuu,ﬂuwwumms;m mnummm Iﬂt!‘i]m!.!,ﬁ’Nﬁ'lﬂ.IE] ﬂ‘ﬁlﬁﬂ’)“{l’ﬂﬂﬂﬂﬁﬂﬂ'lw OUNY U

Radeann uaﬂmﬂuasumisfmnqmuiugﬂmﬂnﬁmnwu (NGO)foaualnflosaies uazien
ar a oA ¥ a 3
fpednFveIfus Innuniiy
o = L3 & =
Piggnilnus < nsfinemgdnssudondsaneevedus Inalungunnumunas”
s s o ar =y Y ] s = or
aumangaandrnansuda madsundrnssy gmnansalnmIneds Umsdnw 2538 Tag
= o = 15 di. =8 gt oo T
uer.95en Mlumaos unzane” weAnyzuvves e vsnleg lunjunvuviuas laonis
=5 as ar Y o A 8 = P T 2w = A
Anyidnuaena ldvesdus lnan lduimsluimneenudasdssnn  sudeiauaalumsidon
3 Y o Poooes ' g g L4 B
fruvrervesdus Innlungunwuriuas Taenqua 208199 193 n5 129 1dun  dszvau
WANFANHLMIUAT 314U 300 AU S URanTIToWUIELT Inanguaanens

1) dondiunfamissliusma 68.89%

]
ol ol

2) Woninduilineensadzain  48.16%
3) wolsdumssaduunusssuaialyl lideangus
y. Lo o A Y o W o ar M [y 5 = ar
4 anamaadulufondHhuvwnmudduanuddgio  Hudullindens

T ¥ [
n3o'ly amundpsit yiaueana e uazs e

12 a e 4 & 2 vyl ¥ a Ay A wa &
7 wIfind WeuTumng uazgws gudl. arwiwelsvasdnulduine idenifidnaadrguru aus
wndsraasuninadudednl. nserazndrmans v Inedudeslva 2533,

* aen wdinyga. Jedeis bhlflinadeanundenssumasnisdunsssduiinalu 2 nmssunid, 2539,

15 _= o & = a A v N [T a a 7
2301 snhundied nazan. ﬂ'liﬁf‘l'ld'I'i"ifmﬂi‘iﬂlﬂﬂﬂ‘i'lu‘ll'lﬂll'l‘i]ilﬂgm‘iTﬂﬂ1uﬂ§§iﬂwuﬂ1uﬂ$. INTTUNUT

ndvmaaiiauda gwiansaiumIneds, 2538.



= s ) = d
I qNEEITN uazawe, 2534 ulu audy Aglywswidivd weswannnsel
= a o ar ' o ' ] a
i Tymsmwaizd, 2536) lddnududihoueniuiu 300 910 deanuianelaseninisueelss
i ' o oo o | ar ' | ] 1
wenwaaynIans luntwlssnduiug miredesdns witeasielss uazvtiletsen wun
Ailaviianudaneladensnmsvosuwundileuen Tsaweraaynsmaseyluszduihunats
et =i = ] ) =y ] 1 1 IR = - °
uaganmInfssudeuanuiwe linemsusmsvesnizsanguui gihoueniinnuiianels
1 ' v @ ¢ A r 1 ' i & o
denulsznduiusgeiige uasdomieiwetiosnga vensnianudanelalumsusns
at g 1 o a ar ~ s 1 o
yod Inanenuadatuagiudysie sedumsfnu 093w msduiemaun uagswld oorafite
. Ayneana
16 =2 - o gl 1 S
1172550 @IS (2538)° AfnwIAnwAauvefileuendenInisveelss
= U o 1 = o ] = [
WLy Ia nnfaouenduau 355 919 wuh anuAARUABIYILLSMISIE W10
ar o e o o ) as 1 =1
Wea sEuutes sruunsdizenduiug auedvayuuImssnywenna laun Bnasd
o = ¥ q = 4 A =1 ~ 9} '
asluden asvilamig nIlEy Hewt Wa uasmsiaaaiui gunsal nseeliamsesld agly
ar T P o @ = ¢ o P
szavthunan dwszpvuimsnuwenuaiilluazuinsvewmndegluseduun Tavi
Tadvludums enenn aamnwausa Usziandihe arsdae giidwn 118 uazumuniisy
= red ] = =] 1 1 = 1 198 e
vins hilinadeanuAamiuvvesdihedeuinisveawmundieuenlassin uafiheilisrey
' o ot ) o ' = [y a 1 a | R
afusglinnuAndiudoszuvuSmsinymenuianiliuenaeiy daddibelddemuenuy
] o e 9 1 ey a o o Y o 9/ ] dy
AensiauTmgihenen lsmewanadd ssduimouissdisuazilSvlieldazoaniil

A o 9 Y A A 5t a = a2
L%agﬂa'ﬂWlﬁ"IJ’I‘L!'J‘HH]'IWu’]'V]Lu@ﬁ%’]ﬂﬂ@ﬁﬁ@u’]ulmgﬂ'ﬁﬁﬂ‘U'ﬁﬂ’lﬁulll'ﬂ'lﬂq

fenusini
Podeiitinaniomsvense laideaveile Tdin
a yaﬂ’ gr 1 o WY a ] o 1% 3 9/
- Dodomeonenvesdde 1dun mauuzihvinngudeds wu uwnd ndsns Hudu
as ' o1 ’ =] o 4
- Tadumwizyann W 0w 1ela msfne dudu
w Y A & ¥ w Y o n ' = g/ e’g
- YadedmBaine Tdun Tadedndaine Tuwd msSeudninlszaunisoivianimsg
. : o ) 1 = o 4
wazmedomdeafivumsveslsanenna wu aunmveniaiuait anuFaieluyaains
o = = = =
ya4lzamenna Aruad vieanuramelaluuSas

[ ] aoar o 'u ] 1 =S
-ladenmemInea 1910 MUNBAAMNET 51A1 AOUATTMUITE PITHUTTUAIREIR

= o 1 1 - S
" 9192350 N s anuRamuvedisuendeuinmsve s TsaweunanainT. NImsweTamans

pansshymineds, 7.2 : $1-94,



17

g/ T, =8 3 1 P @ al a = o oS e g
giheuen et Jlhensunisasaedoen uazinsuuSnsiaddadileuen Tag

Tildidveuinsnuiulswenna

Tsawenmaumasuasfoded vuwds Tsmenaluddanaunndmeand
U INOEUTe MY MU RN INeFE

RS IgEen vanede ununsesmndudaumnd ungilsfufumsnsaedn

ar =Y A aa g/ [ @ ar
uagusvuInshadiagilouen Taebiladweusinsnunlulsomea



