uni 2
NOHHURBUUAANNAS

~neAneAdeluiadaies ﬂ@é"ﬂﬁﬁ%w‘f‘iwmﬁiagﬁiﬂﬂmqlwﬂlunmﬁ@n’tﬁ’
wsmswsauilumaduginaiiles dwdadeddsl dunsdnmBagssieivnltiAans
WHitnmwawnluendasAnmanfiinafinedismsuenumitusog Sedunquiie
wAAafRsiun ilssnaufimsannisineagld 3 naefuazuusin i 1. s
wofinssududlae 2. uwAanwmenaindiviugsialiving 3. ArunknnslfLEng Safl

= o
TIEACLBEIAAIN
TumangAnesugusing (Consumer Behavior Mode) *

i IJ Q =, Qs o x = ar -
ulmaadidnetiangaslaiinlfionsfinduladendnine wWieidnng

1 '
2

ToefiqaGuannniaifindensydu (Stimulus) M ldiRamugenis Aanszsurnadunly

o mzl' - 1 | o 1 <
ranaiinAntesteviedidlng Ganfauatiaundesi (Buyers Black Box) TagnARYTas

mehigmnsamnasiurnui@nindaresizing FesrldFuaninaan@ansydusine uda

2 e

Hitlneasifinnnsneuduny (Buyers Response) u‘é"@m@ﬁﬂaulwmﬂliu?%ﬁ {(Buyer's

u

Purchase Decision) A9LMUATNT 19879

AR ITe
] - o v oo
Fnazdunneen —  AwfRniinda —l nRRUSUSEBILENA
L v 1 - [T < - - o
Awnseunw | Ranssdju 1L iFlna MARBNRKFAUT
d‘ - .
NISRRA B nITRANAT
-l h
1¥nag naang e
é vanlunnsd
anuh WAz gna - | o AT e
ansuzeaiilon | dnwoznsdadularesfiilng 3
AR wnetslad — - nanirsa
i - tadenedmusry | ovsfufigm
wisneile HYEHER . ..
. fladanedann nsAUrIERYe
Tandoans TRIuBsTH 5 - -
. fladadauymes nsussifiusangfingss
Aydnwal 48 A B 3
Jadenrednangn nfindulate
77 .z
AruRnanemdannsde

| ey iiEmiuazatus. metFuirmzantsagya . AgamKe © iR sAn,
2539. wti1 110.



yplusneslnaailagiiRnsesu (Stimulus) WHAnAmudenistien ud

L4 2 1

inlfifinnnsmauaues (Response) Sniulumatianalandt S - R Theory TissaviBadil
: . = & . : .

1) ®anszau (Stimulus) 21afiadmesannnisluienie (nside Stimulus)
uar@enseiunieuan (Outside Stimulus) ?a%qnszé’ummﬁ%ﬁﬂﬁéﬁ?‘iﬂmﬁmm'm
2 <y ar lﬂ‘ [~ -y 4«.}1' . é
sraannendnsout RenszduiiadiuvggelalfiAnnisaedud (Buyer Motive) oAl

él’ & <4 JH) -y = oy o o W \ &
phaieduuguavravneladeddnine @dmed) Ald Asnssduananeuendszney

el 2 daupa

1.1, Banszdunanisnain (Marketing Stimulus) Lﬂuﬁanﬁzﬁuﬁﬁm%aﬁ'ﬂ
AU TTRUNNINIIARBLENNS (Service Marketing Mix)

1.2, ﬁanszﬁg’uﬁuq (Other Stimulus) Lﬂu‘e‘ian'z:ﬁummﬁmmmmQ’u‘?‘hﬁ-ﬁ
@gjmﬂu@ﬂ@aﬁn%‘?ﬁqmqﬁwaw‘%“@é’mﬂmmulaj‘lé’ Fonszdunanil 1dun

n. \ATRgAA (Economic) L1 mf;zmm‘gﬁwmﬂszmﬂ%ﬁl’oiﬂ sellfams

HaFlna ik ?E‘a?q'qmdﬁﬁﬁ‘éﬂ%wﬂ&iﬂmmﬁmms%mﬂﬂ@
9. ARuETIN (Cuttural) \iu AR ausrsudienlssing dudy
A, walulad (Technology) wiu walulaiiBawulas Judgy

2) naavhudernniBniinAnuesdia (Buyer s Black Box) Famanad

S
L

= 8 ey Eﬁg M Yo m oo ar !ad,l’ a = Sy
aninAntevdedaninglifvinaandneneesdie uaznszuaunsindulaesdte
o yj . . i g uﬁ Y Y
2.1. anwaizvea (Buyer Characteristics) JedhwnizaesfaelAFavawa
L 1] o g
saniladesingg fald
n. 9895 (Cultural Factor)
173
ar o z !
- miusTINAUg Y (Culture) Lﬂuanﬁmzwugmwmﬂﬂﬂluﬁqﬂau LB
anwuzlderasanlvefiifinannisusenaaunginsrutasdenn
Tne i lddenwoengRnsnfindraadetu
- ImusTINNguEes (Subculture) :’imngwmnéﬂmﬁ YA B9
<A - - ' o o u = = ] as
wiagumausnsnaiu Mlinginssunisidlnausnsteiueeniy

uagngadeaiuariinginssuadietu



&y (Social Factor)

nquéneds (Reference Group) 1w Wiewafin iautiyg NANLAAS
Furirtudena \Waudauendn Shi Tnenguilailavawasietiauns
AUARIIILATYATIENT B ARS

aTaLAs (Family) yanaluasaunfatieindidninasnniiaasaiemen
A AruAsiLarAn s TRARR

UNLTUaLAAUE (Roles and Status)  ymesamRadesiuuans
nqu 1y preuAia neudn®s awine wesanntusine Tanass

annuzuanAiuluLAasngy

fauypAa (Personal Factor) nisdndwladeldfudvanaaindnmn

gauyaaadusine I

4 ] & st & - a o el -y ai
278 (Age) DVNWANFIINUATHANNABINTSNRRN DIYTWTRLIIAN 9T
WANATANY
> e, & ) " ™ ;
TURBUNITTIAATRUATY (Family Life Cycle) niemnssdamluusiay
f’ . n‘ - -, 1 O -y 3 Ll
Tuneuiudeanianinasionindens Faurd wazédunyes
yara inlfifinanufesnsifidenindusivieinisuasnngs
j ﬂi J or
NTFUNITHANUANG 1AW
<4 y ] 3 @ 1 L3
879M (Occupation) arInzawwsazauaziillgranudnflunay
AR sRUAUATLEN T TIuAnFN Ay
?ﬁﬂ‘lﬁﬁﬁfahﬂ'}w'}am?ﬁﬁﬁﬂ (Economic Circumstances)
nnsRnE (Education)
a ala, R
sUuLLNeANTITIe (Life Style)

YAANANHY (Personality)



3. SpInen(Psychological Characteristic) maﬁ%nﬁmmumiﬁé‘uﬁw‘%wa
INNIZUAUNSAFAINEN 6 atieia
- newsla (Motivation) Lﬁquﬁnemﬁqz‘ﬁ'ﬂﬁqwqﬁm‘smmqﬂﬂﬁlﬁ
UfiRsudnnlszas Lﬁﬂnszs’;’ulﬁl.ﬁmmuﬁ’mnws‘lﬁmamﬁ’ﬂﬁega
lasiteRansygumiemsmans Fanguimeqelafitde@esnn
nqijnegdlanes waled deenevlufssauuguie
L aysi@asudiamsuaeysznisuesliiiiduge
il AgNAEInsuAnATuLaTan AR AL
(Hierarchy of needs) i
- mwﬁ’mmﬂmﬁ"ﬂamﬂ%uﬁugﬁmﬁjﬂmqmgﬁam
- ANfRINsAT N nense
- AT NTRE N FULAE AN
- ANMFRININTsEngasiufieainday
- AuARIIAINdIagegaluTan

o ar cl'

i, yparazLaswAUIReInIsTIdAigadauinndiiou

9
]
=4

iv. Waypealainianussntssesmude Aonudndiuiugs

Qv

Wueeunualy
v, yamanazisuaulalurinndamissesasunmnusasy
[ . qi ] o ] -j{
- 33Uz (Perception) lunszuaunisiuansteiulunsiszynnads
v
agnudadunaluuazdnwniziadonaven dumsuntsiufilszneu
2
Angl
i, mailafudaya@iléidanass (Selsctive explosure)
) Ya o o , ,
i. naislaFudeyaflsidandass (Selective attention)
i, maruiirleludeyafildifeanass (Selective
comprehension)
N e o 9 ' 4=| 1 <N N .
iv.  mafiuinundeyslFiaenass (Selective retention)
- m?ﬁ?aui (Learning)
- ATeteussiauaR (Belief and Attitude)

- UAANAW (Personality)



- WWIARTRIALAY (Seif Concept)
or o 3 g,g . -
2.2 n?smuma‘mmaul@snmmg'nﬂ (Buyer Decision Process) AIuWNUNIN

solls

nsfufilgm Lyl mrAundeys [l Maemilunangi || nosdsdula |y Aamddn

NIzl

3) msn@uﬁuawmé‘%@ (Buyer's Response) u‘éﬂmsﬁ’ﬂﬁu‘hﬁmmé’
1ilnaside :’%ﬁ) (Buyer's Purchase Decision) i3 Inaasiinnasadiulalutlszifusine deil

3.1 matRenu@nsal (Product Choice)

3.2 Ma@8nATY (Brand Choice)

3.3 maidangane (Dealer Choice)

3.4 m’alumﬁ‘%ﬂ {Purchase Timing)

35 ﬁmﬂmms%ﬂ (Purchase Amount)

wuaRAIEINMIARIAE T ugIRAlRLEMS 2

> , - . -
Uan1g (Services) ufanssn mevsrlamiemuRnelafauamany

1 ' Y 1 <l o o I o = 1
PeansungnAn it Tsazau Trananeuns Teswenuna Teausn annimshus sas Seudnaslal

- ' 1 1 3 1 yﬁ 2 o
aunsaneaduafiaanufinldneniiasiinnsde eanacudewecida faases

U

2

o Qs N o or o
wereNINngnsiinediuannkareziegiainnisidnnshiag g Hanesiasadg
) nll [ 74 o Yl!}g o %4 = é’ ") »
mwm’h’auu’imﬂqzﬁ’fﬂqwmmwwﬂnﬂ?znu’mqﬁammmmmﬁmaulqlé’mw 6w

=l | o ar
1.1. #R"U¥ (Place) ﬁﬂammmaé‘wmmﬁ@mmmzmqm::mnlﬁnuﬁjm

=

ARl
1.2. 1}AaRA (People) wilnauisreinsdasiintsusedatimunzay YARNA
: A] ] T, or L) ] DI’ ] - l‘i’
wihmBuududula yaand eligndrfineaunlssivlausninenudaduininsite
= §r
azRfne
o -y - o ar ar L
1.3. 1AT29N8 (Equipment) gunsainnelugninaussdasiuade s

avsnwlunsliiinisfisends wavinligndnela

4 .
? Faadieaiu, wih 287



1.4, ‘3’@63%@%1’!‘5 (Corhmunication Materiél) g@‘iﬁﬁmmﬂ:t@nma&‘ms
Tawnunsine axfiassenpdesiudnmursaninisiauese HAZANHUZIBIGNAT

1.5. KUAN#NI (Symbols) ﬁﬁ@%‘lwm?ﬁuﬁw‘?‘@Lﬂ‘é@wmamm‘ﬁué’ﬂﬁlﬂu
n’lslﬁ'n?nmﬁ"‘ﬂlﬁﬁu"}hﬂﬁﬂﬂ%@i&'gn pasfidnmaurResumnefiniestuidnisfisua

e

1.6. 91 (Price) N13AmuAsIANNSIRANIENNT AN TNt UsEAUATS

- ot 4 1] [ %4 -y A 1] ar
#1307 dALau uwesdnafenIsduunsEAULN s RLAnFa L

AMATANITIRLEMS (Service Quality) >

L2

LT ol gr 4;’
@mmwmﬂumn%‘%uanﬁmzmu

1. madhfiegndn (Access) WimehlftugnAdastnannuazanly

9

2 al <4 % s A o - & o a
ATUIRT RDVUNUNANAT ﬂ@lﬁlﬁ@“ﬂﬂqﬂ@ﬁﬂﬂﬂu'}u NUANPHNLBUNZAN  BULBAIDIAD N

U

Gr 2R 20
KNUTNTBINTAENFNAN

v

2. nsAnsdeadaans (Communication) finsefinaedrsgndes tneldnasn

b7 2

d‘ 13
NgnAndaladng

3. AMAAINITa (Competence) &ulnauiiliitdnassiasilyaannsfisineu

Frngguasilaonuirnuasnsglung

=

W i !
4. avuilile (Courtesy)  Aninanuilinnsdasilypainsitiusedy

b

[V o d' i ) =4 Qs adca,
Nuiflufindeda daraudlutues IR

o - - 2 _  ar d’ o,
5. AMEale (Creditability) #1neui s n s esaunsoaiiamany
ﬁd n'» 9 = = :Jnld. T Iy
Faduuaramulinslaluims InensuaiFnisnagauignin

6. Auliandla (Reliabity) 1B sildifugnédesiimugnisanazasia

EHR
. 6 o ) a,
7. mMametauagnAn (Responsiveness) friinvudiliinnsdesfiyaains
v 1

ql. 9 8 & o ﬂi' 9
a1 iJﬁ'ﬂ']?lhﬂ:LLﬂﬁfyﬂ’]LLﬂ@ﬂﬂ’i’ﬂﬁq\‘ii‘?ﬂL?Qﬂ’]NﬂQﬂﬂ’]ﬂ@ﬁﬂqﬁ‘

. o oa -
8. anlaeade (Security) nnsnldfacdsmanndunsng  aanades

¥ Faudsniy, v 293.



10

uaziloywisine viu mafudeyslfidiuannagy
- sJ ar . o o
9. masradnsliiuiien (Tangiole) snuneninldigndnidinlauazisn
o Z d{ L4 L7 = - L J 3
sneiiuianmidaarsiutisgaininaesBnssananaly
10. maudilanaziangnén (Understanding/Knowing Customer) fintingu
TEnsdasmerenudrlafisasusasnesesgndn  uarlfrnuaulanauauasaany

AEIN12HINATT
-y &
faruAwdMdtunnsiingn

fladeffaninslumadeniduimeusnualusin wnede 360

EEl

Uilnaldlunssinduladenldidnsusaunniuso Foldun
1) fladtnnewan (External Stimulus) mineils Ransefunwnisaansdnng
J ] o - . . . N ¢ |- 24
Mnegadaaiudeunasnisnanniinig (Service Marketing Mix) unsBanszdudun dullne
=l o q'f
anBanmdl
3 P sy =l o} o ar
111 &wnssgunnansaaiaudmsiifeatasiusdivaaunisasn
uU3M9s (Service Marketing Mix) Usznevudas
d b | o X a 1 ] -y
- wTasiaviafdngannaraande g dun $iBnsfasey
iy wWinsianuiauaneuseudgs  BFweawsnneluannud

L s

oy dl AA 9 al i k7 U
nEnsansuaziAsashvludaen  Siedn1¥lignanada
whsuoann  Weiitligndndmnliswimnnazans
2:’ o 9 A .:d hd i 1
snfEeiafudmfuussmeinisadenlidmie  Wigndnla
saninies fulmaweeridlusaruensaiudl futnissoiusegn
3 e T o - i 2/ 8 o 2
A uwarfitnnsfusasBadamiin diugné
] ' ' ar
- #ui Wl deewsandreensbiBadnavaanaing  Feeuayn
Wadeuarnuauazann  wefifin  ussemdnnglutesnns
=l [T ] -] ol o L% Pl P, A ' = o=k
Reulififestniin fmounineuuesilisnsedafisme 5
Wannalfidendeiawafuasioay  I¥ssuondmounanlidaede
"' 4 1
7 fenslfifeniefesmuessusmanedes  fidawan
varaszAuliuiniemnapeusieanis Wy fas 3 la # Feesssumn

vasusludpdaulndnilpnuilugausie



11

fJanruisensnazronaunalaandetaenae fasunazanil 1y
= i = edl t/ 1 WA (] 4 S

UEnsadtaieana uazanuissed Indfivneaizatinuntg

ANUIANAzAYnaNnga b Tidaer

yraa liun wineuweeiidszaumsniroudrungitileuazaanug

Tunsusausulismegned  winwwailuyreduiusitinony

% [
guufuanla  WITNIURIAE NI BUNBILA L UL [TRIUAALLE

Tusaelditluanem wilneeeilauawlalunisliuinng
wilneuueadlyrdng WNUUIATIATNEMNLAT NN TEMA

Y = d! a3 B ar ]
wENUUIAHANNTRdR € 1’?'3'1\11@1@1 WUMIUWUIALAIN 8NN

ANLAZALE winvuusaiianuiuiinsenuarianuiini
ar =l 1/ £ 2 & . o 1
ninmunsiamdrlatieanudanistegndn - wilnawuanldl
sefidanngndn  ndniuwenssrana iinanagnAEnasme
a ar 14 & o o 2 1ol o 1 ey 2
B wilnewssliaoaudrAgfugnéindasiulifangndn
ar =i y a- 2 yd3 a <le Brgr
winmusinsdeseiugnAngices  winsmuwaysandlidas
Amnzan winsuwasliyanonaugndiiimig  wnsenu
L & b2 1 < & ﬁ'!l D" b -~
pnfimansrasgndnidatnemmie  wazlfrnudedudnuiinng
mauimse Wi dsunihowwsiilidnisediaieawa

o s [ L

winsuarninauliuinisednsaulauarlinatudfiugnin
WarudrAtyiugnAuviniientu  duinsadeadnene daonu
L. -~ 1 ‘J Il o 2 ot
Uaande  nsArsedeatsstudrawineumasgnAnlacudnlaiy
3 1 =t o o 9 @ or - 3 & -I'-’J P
iwedreR  aminsuuinliignéfuiinisidifiad dsveziean
e - Tauwiiveuy  dnisfinfanasin  winsuwendafdaEui
wazlsifin  winedeuduldiinnesasa hifasrenunn  ninew
4 or -l 4r @ al' a [N as pdi dl' o
raufuyaand MAgaiuanzan winnuseuiuyaiGasiaansiu
gnAndila wihowseufuusidiFavies azana winauseu
o Al L% 2 ar + =, 1
yadnd  uazwineudenivlisafidaingndn
1 17
7181 wn senandalae seArefady sAenAeSaENg LaY

AN NLSRNe NS mag



12

o o o 3 8 os A e e i o q -
- deydnunl lun §9anqsvseduinnr dreesannu® 1 Tainng

o
Ay ar

4 d o do e
W Jeldediuiien  werlaFunfidndnsuwardsuand g

Waidnaswraunulusios

1 1
o b a, L=

- Japfemsviedalaman Wud wideRwiedu Ingriudias
fu fheluson waslud@owsiuiy

- msdusFanmaaane Bun nslueon dusvansyszandaniug
nsaadumaane 19w Wdouan waziinaiafusundnfieldissy
fvifiAmsne] dneansTarsansiiter  uszwineuwdaliney

1.1.2. Renszfumeusndu ¢ (Other Stimulus) 1&un

- \Asegha (Economic) liiLr ?’miﬁ%ﬁ%’u

- Fmugsnt (Culture) un ewidanudnunwnieednnn  uae
thatulsnlifindnmasaunulusma

LS

o < o
guFlnatialneg wuneds freunuusaumauidurnatnauaridiBniswe

&t

waulumaduannadiss Aanimassln

= - i ¥
FONUUTNIFUIALEUILTI WIEDe  A01ULBNsuaaLR LTS R TR E 9

=,

agluandmindasinl Fulavinuds Hfewnslfifenisfasinauuasiowad s1a07

= eI/ é’ hd 1
IHEnsdaluesy 100 vwawll anwaw 19 wi

fiywiadudlnaelnedldizmeuanumiusniludmindedus
N d = A o o s ’l +
wnele &aiditlnadszaudalididnmusunulunadudmindedind un Ty
& or

[y 4 - <l . o f 4 a
AMULAIAINE ADTUN HAARLAZNTTUINTT TIA1 ﬁ’cyanﬁm Qﬁ@%ﬂﬂﬂ?ﬁ?ﬂﬂﬂ?i‘%ﬁﬁ‘ﬁﬂ’]?

RaaLazNIUsTdNTuE weriinymawy ldun shurssgRaussimuss



