d’ A Y Y a % a a L ) A = [l
FOLIDINIAUAIUVVIATS VlﬁuﬂiﬂellE]\‘]‘Wigﬂﬂ‘]sj.ﬁﬂ‘il»leluﬁﬂlﬂﬁ]m@ﬂ!“lfﬂﬂclﬂu

1 v AAa
aoMslseNusIa
Y A an = 4
HIve UNANIFAYT WA
Sayan VINI3FINauNTang

d‘ = Y Y a
aznIsuMsNUSnmsauauuUdasy

-4 ~ dy an A (= Y
IOIFTATINITY YAT INYATINYT 219159NUSnEIvan
d aa A a o a A (= 1
TOIATANTITY AILNYTA THYFIUA 219159NU5 N5
%4 )
UNNAED

9 Y a dyd Y] s A = % a a o o
MIAuATULdasrHNTaglszaediie AnyIMAuARUeINIzANYaN lUd N0
A = [N v AaAa 9 =) a o a 9 1 4 9 9
euFsalnidomssziudia Taeldnguiuuifavesinuad laun eenlsznoudiuniimg

9 J 9 Y =3 J 9 a ' v Aaa
ﬂ'ﬂllﬁl’lsh ﬂQﬂﬂigﬂﬂUQWHﬂQWNEﬁﬂ Lm$’f]\1ﬂ1]5$ﬂﬂUﬂWHWQ@]ﬂiiuﬁ@ﬂ’liﬂigﬂu“}ﬂﬁ

1 7 1

Fmsswsudeya lavinms lduuudeununszanynquaedisluduneiiioa

E] Q

TandaGoalna $1uu 376 31 wamsdAnyinud wszanydeovuuuaouoinaiulval

4
g o o 1 a

° ] 1 o =5 Y A @
VIUIUNTIHIDYISHIN 11-259 ﬁwﬂ!ﬂﬂﬂﬁlUﬂﬂﬂUu!ﬂuW§$aﬂ3ﬂ ATIANUINUTUUANA

= 1 1 = 3 = % 1 1o W Yo 1 =
6-10 7 01g0gsz 19 21-40 T szaumsdnugege Wnsssuen daulngiiedeldsuaenou
a v AAA [ Y 1 =\ [y J 1 d‘d [ 9 v AAA 1
UANLASUITANYINTINDY EJ\‘lhliJ!,ﬂfJiJﬂi’t’J‘]Jﬂﬁ’JiJ'lﬂﬂu FIUNUATDUATIULAINTTUIEINTINDY
=
ludiyes

s 9 9 ' a 7 Y = Y
mﬂﬂizﬂﬂumummg WU WICHDHAINNAD ULV UFDUDINNAIINIAIY

v AAa

9 v AaAa 1Y) 9 Aa 9 9 A A )
lel'lglfi]ﬂ’ﬁﬂigﬂuslfjﬁ 1u5$ﬂﬂﬂ1uﬂa1\1 ﬂl@%uﬂmugﬂimwﬂmﬂﬂmqsﬂ Ao MIMUsznuasia

A Y [ a o o v Aaa % a A o
ﬂams”lﬂ@,uamummazm’omia LL@%WigﬂﬂH‘ﬁQmﬁ1N1§ﬂﬂ1ﬂi$ﬂu%l@ulﬂiﬂﬂulﬂﬂﬂﬁuﬂ

Y Ax v ) Yy A A o o Aa 3 v s v Aa
TN ﬂl@VlﬁJﬂ’J"liJ?jﬂ’JﬁJHlﬂﬁ]u’ﬂﬂﬂﬁﬂ e @]’JLW]‘L!‘]J?%ﬂu“ﬁ’)ﬁ‘ﬂglﬂulﬂﬂl!ﬁﬂiﬂ‘ﬁiiﬂﬂi‘éﬁﬂu%’l@

q

A ¢
ﬁﬁ@m\‘]ﬂuulsl]ﬂﬁﬂ‘ﬁﬁiﬂ

J a o

s Y Y =2 9 =\ Y L 1
p9A1lszneUMUANUIAN WU WIzANYEElHa ULUUADUDINTLANVITNAD
v AAa o <3 9 A A& 9 ~ A o v Aa ay Y

m3dszaudialuszauiudlrenn Foanmuasunnaa Ao Msnlsziudian lailuns

Q



' RN o ¢ 7 0w a o
urIuIeY 09a911Ae 89 lulivdnnaainaz Juuunsuss sz aud S uns ANy a9l
Y A g ¥ 9 A A o v oAa & Ay A o o o a @
veruIgUpnga Ao MInlsziuadiadludauilesdmiuanyaas

4 9 a 1 v Aaa 1 a d Y
p3AlsznoUAIUNGANTINABNITUTLANTIA WD WIzANYTINHADY

I "o ' o @ a I [ o 1 Y
suvaevnw daulngidelaldinlsziudia Wunszgnia Srwaunssvlosnimiominy

[

5 1 mmguands ldshlsziudia fe U510 1asna/ luniven anwaule mes Tueunadaly

[ v A

[ 1 o aa "9 d' U Y a o v AaAa A o
pilenvgiilsedudia unasveyanazne lmaanmsdadulanilseiudia A drunu
Usziudia yananiioninadenisdaduleinlsziudia e daes danszduinildine

A A 9 o v AAa 1 19 o [
anuauly ap guanveIaLed uazileaeImsmlsziuaia diulnadeimailsenu
Aa A ) o v ' A Vo o g v & A '
Finszaunulsziu YesnimIeminy 100,000 UM sszidelsenwiusedous ag 'l

DU 500 LN

A o

1 a A o v Aa 9 1 1 g A A o
Z‘T’J‘L!‘Wi$ﬂﬂh!f’f\?%lﬂ‘l/ﬂﬂi%ﬂﬂ“ﬁf]ﬂl!ﬁ] ﬁ?ﬂiﬂiglﬂﬂWiZﬂNﬁﬂJmﬁﬂ UATUIU

]

4
wssE1 10 1 Yuld manalumsdadulainlsedudia Aemiudelse Tombieduila o

ST

¢ o A Y I o Y AW Y o a o o
ATONNITUDTITY 1 RUV La’é)ﬂﬂﬁﬂhﬂiﬂﬁlﬂullﬂﬂﬁzﬁmﬂiwEl UYDUQ llﬂﬂﬂu@ﬂﬁuclﬁ]‘vnﬂizﬂu

U

3

aa A @ v Aa Aa A 1 v A A @ @ Y Ao Y a
PIN A mgmuﬂizﬂumm Ejh@ﬂ‘ﬁWﬁ@]flﬂ?i@]ﬂﬁuiﬂ 10 AIDI ﬁ?ﬂizﬂuﬂﬂ'lﬁlﬂlﬂﬂﬂﬂ'lu

duls Ao guanvesawed uazilipdeanmsiilsgnudFianuan ag@eniinuusEnay

LW’§1$HTEJ‘U1EJ"UEN°U§‘]§J‘VWI§QﬁJ‘Uﬂ’ﬂiJg]}fNﬂﬁ



Independent Study Title Attitude of Monks in Mueang Chiang Mai District Towards

Life Insurance

Author Miss Thitiya Maneesong

Degree Master of Business Administration

Independent Study Advisory Committee

Associate Professor Chusri Taiasiriphet Asvisor
Associate Professor Sirikiat Ratchusanti Co-advisor
ABSTRACT

The purpose of this independent study was to investigate attitudes of monks in
Muang Chiang Mai district towards life insurance. The population studied was 376 monks living
in Muang Chiang Mai district. The tool used was questionnaires. The data was analyzed with
descriptive statistics which consisted of frequency, percentage and mean. The results of the study
were as follows:

In the aspect of general information the monks who answered the questionnaires
were between 11 and 25 years in ordination. Their present rank was an ordinary monk and they
had been in the rank for 6-10 years. They were between 21 and 40 years of age. The highest
education they achieved was the Dharma Scholar Advanced Level (Nakdharm Ek) in the
Buddhist education. Most of them had monthly income. Their parents were still alive. They had
been celibate. For those who had been married, the wives were still alive.

For the understanding and knowledge of life insurance, the studied monks
recognized life insurance as a means for personal and family care in the first stance. In the second
stance they recognized that having life insurance for a monk is not against the Buddhist
disciplines or precepts.

In the aspect of personal feelings towards life insurance, the monks agreed much

with the idea of doing life insurance in general. They agreed most with the idea that purchasing



life insurance is not a sinful act for a monk. The next agreeable feeling towards life insurance was
that they felt there were no suitable regulations and policies of life insurance that met their
requirements and the cost of insurance premiums was high. Considering behavior of life
insurance purchase of the monks revealed that they agreed most with the idea that purchasing life
insurance is not a sinful act.

It revealed that most monks did not purchase life insurance because they had limited
income. They were not enthusiastic about purchasing life insurance and not certain whether they
would be interested in buying one. Those who showed interest in purchasing one would consider
an insurance policy of the maximum 100,000 baht which has the monthly premiums of 500 baht
at the maximum. The source of information on life insurance they had before they made decision
to buy one was life insurance agents. The person who most influenced their decision making was
themselves. The stimulus for purchasing life insurance was their health condition.

The monks who had purchased life insurance considered that it could benefit them
in the time of ailments. Most of them purchased one insurance policy and if they decided to
purchase more, they would go for the same insurance company since the policies and regulations
had met their requirements. They reasoned that they had decided to purchase life insurance
because they received information from life insurance agents. The influential person for their
decision making was themselves and the stimulus to purchasing life insurance was their health

condition.



